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Condensed 


Financial Report 
December 31, 1954 





The Company has mailed to all shareholders as of February 16, 1955, a pre- 
liminary report containing the financial statements for the year ended December 
31, 1954. The financial report and operating particulars presented here in con- 
densed form have been prepared by the company from the more detailed financial 
statements certified by the company’s public accountants, Price Waterhouse & Co. 
Copies of the preliminary report to shareholders are available upon request sent 
to the Secretary at the home office of the company at Buchanan, Michigan. 
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President 
Sales, Income, and Other Particulars for the 
Calendar Years 1954 and 1953 
1954 1953 
SAIS: before discowes .<... .. « «.6b sss cs-dddanivineon don $101,983,120 $122,265.498 
income before federal taxes... <0. 5: .6..6.6. sdb cesded ces $ 11,310,986 $ 12,677,230 
Provision for federal taxes on income................... 5,600,000 7,500,000 
INET ENON: FOr tne Year. 2. 6 os saan Sei sdawd dnc $ 5,710,986 $ 5,177,230 
DIVIDENDS PAID IN CASH: 
Common stock—$3.00 per share...................... $ 3,357,783 $ 3,261,631 
Preferred stock—$5.00 per share..................... 88,026 89,630 
IST AL, TOT VT; 5 x ods sow es See $ 3,445,809 $ 3,351,261 
—— SSS 
EARNINGS—per share of common stock outstanding 
(after dividends paid to preferred shareholders)... ... . $5.02 $4.55 





Balance Sheet —December 31, 1954 


ASSETS 

CURRENT ASSETS: 

(CS ISR ee) Ya ack ee ee ORE RAE EE AORN rere Covent ay Naf cn $12,613,253 

Pikes RUNNIN 2 5 oe 2s ns iw Se ak aa eee 9,191,341 

Inventories—at lower of cost or market................. 24,222,825 

PRGA II ooo 5i 5 oo doc sen site SH SSS Goes ean ee 215,022 $46,242,441 
Lop bogie Cy Coe CF | 6 re 1,707,897 
LAND, BUILDINGS, MACHINERY, ETC.............. $34,793,277 

Less—Depreciation and amortization................... 14,497,774 20,295,503 





368,245,841 
LIABILITIES 


CISRREEINT EARS 5 oo ss « 60nd Oe ele Sao che ee ees $14,695,692 
334% NOTE PAYABLE (due in annual installments of $750,000 from 


1956 to 1965, inclusive, and balance on August 1, 1966).............. 9,750,000 
CAPITAL STOCK AND RETAINED EARNINGS: 
Preferred 5% cumulative—par value $100 per share 
ee ee, ag ee Bat) PNA Bes SO ND aie ere $ 1,756,400 
Common—par value $20 per share (1,136,505 shares)..,.. 22,730,100 
Capital in excess of par value of shares.................. 8,043,770 
Earnings retained and used in the business.............. 11,454,479 
$43,984,749 
Less—Cost of 17,244 common shares held in treasury...... 184,600 43,800,149 





$68,245,841 
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December 31, 1954 statement, 
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LATEST symbol, phone number 
and other pertinent data. 

Similarly complete data 

reported for banks every- 


DATA where. Also, listings of 


Investment Dealers and 
Insurance Companies 
operating in the 

United States and Canada. 


ORDER TO-DAY 
March 1955 issue only...... $27.50 


(Includes 6 months Revision Service) 


March issue yearly, 5 years, 
$20.00 yearly 


(Includes Revision Service yearly) 


R. L. POLK & CO. 
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TIME AND MONEY 
SAVE BY USING THE 


HANDY RECORD BOOK 


Designed for Big or Small Investors 


ONLY $1 enables you to keep your finan- 
cial facts up to date this easy, modern way. 
THE HANDY RECORD BOOK saves you 
time and money by showing at a glance your 
holdings and their cost, dividends and inter- 
est received, automatic record of capital 
gains and losses . . . invaluable for State 
and Federal income tax purposes. 





oe 


—= Send $1, plus 10¢ postage, for each book 


HANDY RECORD BOOK CO. 
P. O. Box #83, Bronx Central Station 
New York 51, N. Y. 

(Or at Leading Stationers) 














mn 


STOCKHOLDERS 


CAN BE FOUND ATA 
VERY NOMINAL COST 


TRACERS CO. OF AMERICA 
515 MADISON AV. N.Y.22 N.Y. 





























For practical aid in plan. 

ning your securities port- 

folio, send for 

“INVESTMENT ANALYSIS CHART” 
No obligation. 


HALSEY, STUART & CO. Inc. 
423%. LeSalleSt.,Chicago90 «35 Wall Street, New York 6 
















































Abitomoble fa 717... AND A WAY OF LIFE 


An era of unprecedented high living standards has pay for their cars from income rather than savings. 
developed during the last half century with the automobile In 1954, Associates helped nearly a half-million families to 
as its symbol, mass production as its provider and installment car ownership—many of them families who never would have 
financing as its moving force. Our American consumer possessed an automobile without the aid of consumer credit. 
credit system has converted the automobile and countless _- The sales made possible by this type of financing in turn make 
other products from glamorous luxuries into universally possible mass production. And mass production is the way to 
owned necessities. Associates has done its share. Thousands maintain high living standards. So long as people can buy 
of automobile dealers the nation over use Associates automobiles, prosperity will continue. Associates helped keep 
services to expand their sales. Thousands of buyers the nation prosperous during 1954 with a billion dollar 
utilize Associates time sales financing to volume of automotive and related financing. 


Condensed consolidated balance sheets 











a Dec. 31,1954 Dec. 31, 1953 a Dec. 31,1954 Dec. 31, 1953 
CasH AND MARKETABLE SECURITIES.......... $ 75,412,455 $ 66,684,776 Notes PayaBLE, short term................. $262,574,200 $285,592,300 
RECEIVABLES: Term Notes due within one year............ 36,270,000 11,700,000 

Retail motor vehicle installment receivables .$460,027,358 $434,574,458 Common Stock Divipenps payable Jan. 3,1955.. 1,562,736 1,406,462 


Wholesale motor vehicle short term loans.. 38,290,322 44,610,537 






































; : Accounts PAYABLE, ACCRUALS AND RESERVES.... 33,530,390 33,192,386 
Direct and personal installment loans ...... $8,289,138 38,227,746 UNEARNED INSURANCE PREMIUMS.............- 25,689,566 25,970,185 
Commercial and other receivables ......... 27,297,874 35,043,194 

$563,004,692 $552,455,935 LONG PREM INOINS «bow Teen ios cine o 107,735,000 109,455,000 
Less: Unearned discounts...............-. 34,493,813 32,482,543 SUBORDINATED Lonc TeRM Nores............. 41,500,000 35,000,000 
Reserve for losses....... Bai 13,604,172 11,890,358 PREFERRED STOCK..........-...0- 2+ eeseee: 12,500,000 9,700,000 
Total receivables, net............+..-0. $515,806.707 $508,083,034  COMMONSTOCK...............+++-eeeeeeeee 31,254,720 31,254,720 
xtree AGHEIG 645 os es ORG de decks 8,832,220 6,668,544 BEMSES <5. in soa ass See es Berea 47,434,770 38,165,301 
$600,051,382 $581,436,354 $600,051,382 $581,436,354 
Condensed consolidated income statements | 
Year Ended i | 
side teee eas aiid Associates Investment Company 
Discount, interest, premiums and other income. .$94,199,209 $91,014,968 Associates Discount Corporation 
Operating expenses .................. 63,719,419 62,360,906 
Net income before Federal income tax...... $30,479,790 $28,654,062 Emmco Insurance Company 
Provision for Federal income tax.......... 14,800,000 15,150,000 ——— 
eee ee $15,679,790 $13,504,062 SOUTH BEND, INDIANA 
Consolidated net earnings per share of common , arnt 
stock after payment of preferred dividends $4.85 $4.19 — 








COPIES OF THE 1954 ANNUAL REPORT ARE AVAILABLE ON REQUEST 
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Westinghouse Electric 


Depreciation Is a 


Big Earnings Factor 


Faster write-offs permitted under 1954 Revenue Act 


affected results of some companies last year. This 


change will be an even more potent influence in 1955 


fx: many years prior to 1954, the 
general policy of the Treasury 
Department required business enter- 
prises to deduct depreciation on their 
fixed assets on a strictly straight-line 
basis. Thus, write-offs on a piece of 
equipment with an estimated service 
life of twenty years were not allowed 
to exceed five percent annually. This 
was an unrealistic and uneconomic 
policy, for plants and machinery lose 
a disproportionately large part of 
their value—both for continued oper- 
ation by the owner and for resale— 
during early years. 

Their output declines in later years 
in both quality and quantity, and 
maintenance and repair outlays tend 
to rise. Even more important is the 
fact that obsolescence rather than 
wear and tear is usually the major 
factor determining the need for re- 
placement; a machine physically ca- 
pable of giving twenty years’ service 
is likely to be retired within fifteen 
because of the development of im- 
proved models. Accordingly, straight 
line depreciation does not write off 
assets as fast as they lose economic 
value. 

There is more involved here than 
a matter of cost accounting theory. 
Treasury insistence on straight line 
depreciation has seriously hampered 
modernization of industry and has 
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thus held back the growth of our liv- 
ing standards. Business will not ex- 
pand cr modernize unless there is a 
good chance for recovery of the re- 
quired investment (plus a profit) 
within a reasonable time, and the 
smaller the permissible depreciation 
charges the longer becomes the period 
required for recovery. Furthermore, 
an obsolete but usable machine wiil 
not be replaced unless the savings on 
a new machine are large enough to 
recover the undepreciated cost of the 
old one, plus interest. This undepre- 
ciated cost is invariably larger than it 
should be when straight line deprecia- 
tion has been used. 

In an effort to encourage expansion 
and modernization, Congress pro- 
vided several more realistic depreci- 
ation methods in the Revenue Act of 
1954, though their use is limited to 
assets acquired after 1953. One is the 
declining balance method at twice the 
straight-line rate. This system per- 
mits charges on a piece of equipment 
with a twenty-year life equal to 10 
per cent the first year (twice the five 
per cent straight-line rate), nine per 
cent the second year (10 per cent of 
the 90 per cent balance), 8.1 per cent 
the third year (10 per cent of the 81 
per cent balance), and so forth. 

This method writes off around two- 
thirds of cost during the first half of 


expected service life. It never writes 
off cost completely; the unamortized 
balance will amount to 10.7 per cent 
of cost for a ten-year amortization 
period and 13 per cent for an asset 


with a fifty-year life. But this ob- 
jection can be overcome by switch- 
ing from double declining balance to 
straight line depreciation (on the re- 
maining balance) after a few years of 
heavy charge-offs, a system specifi- 
cally permitted by the new law. 

The other new method is termed 
sum-of-the-year’s-digits. First, all the 
digits up to and including the num- 
ber of years of expected service life 
are added ; for a ten-year life this sum 
would be 1 plus 2 plus 3... plus 10, 
a total of 55. The first year, 10/55 of 
cost is written off, the second: year, 
9/55, the third, 8/55, etc. This 
method results in slightly smaller 
cumulative charge-offs during the 
first two years than does the double 
declining balance system but larger 
ones thereafter ; it will write off close 
to three-fourths of cost during the 
first half of expected service life and 
of course leaves no wunamortized 
balance at the end. 


Methods Under Study 


The relatively small number of de- 
tailed 1954 annual reports which have 
been published to date disclose no 
clear-cut trend toward the adoption 
of one or the other of these new meth- 
ods—partly, no doubt, because they 
can be applied only to last year’s 
acquisitions, and thus involve sums 
too small to justify a change in ac- 
counting methods or a comment on 
such a change if it has been made. 
But a recent survey by the National 
Industrial Confetence Board showed 
that 45 per cent of 167 respond- 

Please turn fo page 25 
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Signs of Improvement 


Appearing in Rayons 


The man-made fiber companies may at last be emerging 


from their long period of depression. Here are the reasons. But 


chances of a long term uptrend are still to be determined 


es the past few months rayon ap- 
pears to have started its long 
overdue come-back. Although pub- 
lished financial figures as yet give no 
indication of this, executives of the 
major companies admit that both sales 
and earnings have shown a decided 
upward turn recently. Actually, the 
fact that today the nation’s rayon and 
acetate factories are re-opening moth- 
balled sections is ample evidence of 
what is happening. 

There are numerous reasons for 
the upswing. In the first place the 
last quarter of 1953 was so extremely 
poor it was not hard to beat. At that 
time general economic conditions and 
excessive retail inventoriés combined 
with an October increase in rayon 
prices was too much for the textile 
market to take. Indeed, it was not 
until the summer of 1954 that this 
situation was corrected. 


Significant Indicators 


As production was further cur- 
tailed and retail stocks were pur- 
chased, demand increased. Then 
came the first indication that prices 
might hold. With a steadier price, 
fabric manufacturers figure money 
can be made on rayon, particularly 
since raw cotton prices are up, woven 
cotton goods down. Now new efforts 
are being made to merchandise rayon 
through hard selling and aggressive 
advertising. At the same time retail 
buying has remained steady and ap- 
pears likely to continue to do so. An- 


other big help comes from King Cot- 
ton himself, whose reign has been so 
long, so continuous, that even the 
consumer has started to consider the 
possibility that it might be time for a 
change. Rayon, and in fact all syn- 
thetics, are pushing this door open 
through blends. The combination of 
a man-made fiber’ and cotton has 
proven to be particularly successful 


‘in apparel. 


While rayon fights for its old in- 
dustry position, the man-made fiber 
is also expanding into new uses. 
Within recent years tufted carpets 
have become enormously popular. In 
the low price tufted carpet field rayon 
has pushed out cotton as the domi- 
nant component, and now is going 
after the cheaper upholstery field. 
The low priced field is not the only 
goal. There is increased interest in 
premium priced yarns. For instance, 
Celanese has introduced a new ap- 
parel fiber — Arnel — which sells 
around 55 cents in staple fiber form 
against much higher prices for com- 
petitive fibers and 34 cents for 
most non-premium acetate and rayon. 
The company forecasts a big market 
demand for this new product be- 
cause of its quality and the fact that 
it is priced considerably lower than 
other new premium synthetics. The 
expectation is that almost all rayon 
prices will climb some. In the early 
part of this year rayon producers in- 
creased prices of their carpet staple, 
250 denier and heavier textile fila- 


ment yarns, and other industrial and 
specialty yarns. 

Textile yarn is but one side of the 
rayon producers’ business. Tire yarn 
is a big business too. Ordinarily the 
fourth quarter and beginning of the 
first is fairly good for yarn manufac- 
turers because it is then that tire 
makers buy yarn in anticipation of 
summer tire demand. This year, 
largely because of the tire strike last 
year the tire men have no great 
stocks on hand. Tradesmen optimis- 
tically hope this means business will 
stay good throughout the summer. 
Super-strength tire yarn at a premi- 
um price chalks up bigger sales too. 
For instance, Beaunit introduced 
early last year a super strength pre- 
mium priced tire yarn which today 
accounts for 60 per cent of its tire 
yarn output, tomorrow will account 
for still more. 

While all evidence points to im- 
proved results for the industry for 
1955, nobody will say how long they 
will last. Increased demand will put 
sales in the first and second quarter 
above those of 1954. With the bigger 
volume and the cost cutting policies 
of recent years, earnings should keep 
pace. However, the textile industry 
is one where any sign of improve- 
ment is greeted by hundreds of smal] 
manufacturers as an invitation to 
open up shop. So once again over- 
production and price-cutting could 
result. 


Status of Producers 


Best situated of the major pro- 
ducers is American Viscose, the na- 
tion’s largest rayon producer. The 
company is also an important manu- 
facturer of cellophane and tire yarn 
which somewhat offsets the vicissi- 
tudes of the textile industry. Added 
helps are nylon, Acrilan and dissolv- 
ing wood pulp. But because of the 
cyclical irregularities of the business, 
American Viscose stock is suitable 


The Principal Rayon Manufacturers 





w———Sales (In millions) -—-——- Earned Per Share ————\, . Indi- 
Year 7-—Annual—, 7-——-Interim——__, 7—Annual—, -—Interim— -——Dividends— Recent cated 
Ended 1952 1953 1953 1954 1952 1953 1953 1954 1954 1955 . Price Yield 
Amer. Viscose ......... Dec. 31 $235.2 $228.2 a$176.0 a$156.2 $4.88 $2.74 a$2.53 a$1.30 $2.00 $0.50 42 48% 
Beannit Biss. .......... Mar. 31 c78.8 85.3 a67.4 a59.9 0.31 3.03 al.78 a1.74 1.00 0.30 25 48 
Burlington Industries ...Sept. 30 320.3 360.8 ose ead4 1.09 1.35 ... b1.04 0.60 0.15 19 3.2 
Celanese Corp. ......... Dec. 31 166.7 165.9 al34.1 al05.3 0.77 1.01 a0.95 a0.07 0.62% None 23 2.7 
Industrial Rayon ....... Dec. 31 67.9 70.3 a55.2 a48.3 4.83 4.68 a3.50 a2.74 3.00 None 52 58 
Stevens (J. P.) Co...... Oct. 31 387.1 334.5 b277.5 223 235 b0.90 1.50 0.25 26 58 





a—Nine months. b—Fiscal year. c—Of the following year. 
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only for the portfolio of the business- 
man investor interested in longer 
term situation. 

Industrial Rayon has had a rather 
stable record because of its position 
in tire yarns and the strong accept- 
ance of its Spun-Lo tubular kit fab- 
rics. Last November the company 
began production of a new type nylon 
staple fiber which is expected to find 
ready use in apparel, carpet and up- 
holstery. J. P. Stevens is one of the 


largest and most diversified of the 
textile manufacturers. Normally 
about 40 per cent of its sales come 
from synthetics, 40 per cent from cot- 
ton goods and 20 per cent from 
woolens and worsteds. 


Others in Field 


Slightly more speculative are Beau- 
nit, Burlington and Celanese, all of 
which seem determined to strengthen 
their position, Beaunit, a major tire 


Water Companies Show 
Some Growth Aspects 


Deliveries are running more than 60 per cent ahead 


of prewar rate. Earnings results reflect trend to 


some extent, but seasonal demands create problems 


Ithough not generally regarded as 

a growth industry, water service 
has -been furnishing increasing per 
capita gallonage in recent years as 
living standards have risen. Tall 
loops in the consumption curve are 
created by the use of air-conditioners 
and lawn sprinklers in warm weather, 
and installations of home laundry ma- 
chines, automatic dish washers and 
garbage grinders are requiring more 
water supplies week by week. 


Per Capita Usage 


It is only natural to expect that 
water use would increase as the na- 
tion’s population rises, but the rate of 
demand has accelerated much faster 
than that. The postwar record rate 
of home building is a familiar story, 
ass the trek to the suburbs. But if 
the number of new lawns were 
charted, the statistics indicate why 
lawn watering had to be curtailed last 


age daily per capita use was under 
95 gallons. By 1950, each man, wo- 
man and child was using 138 gallons 
per day, and in 1955 average use is 
expected to reach 143 gallons per day 
against 142 gallons last year. 

More water is required also for in- 
dustrial use, although many plants 
have their own private sources, and 
in many instances the water has to 
be purified to a greater degree than 
ii it were used for ordinary domestic 
purposes. Cities reporting to the 
American Water Works Association 
last year cited population growth as 
the primary cause of water shortages. 
Some reported supply failures, but 
only a negligible number mentioned 
industrial growth. Forty per cent of 
the reporting cities curtailed lawn- 
watering last year against 22 per cent 


yarn producer, already has increased 
its quarterly dividend from 25 to 30 
cents. Burlington manufactures a 
great variety of textiles, and has fur- 
ther diversified through the recent ac- 
quisition of the controlling interest in 


Pacific Mills and Goodall-Sanford. 


Celanese is the largest producer of 
cellulose acetate textile yarns and 
fibers and is becoming a steadily big- 
ger factor in the chemical and plastic 
industry. 





Andrews Sprinklers 


in 1953; 49 per cent curbed water 
use in air-conditioners against 21 per 
cent in 1953. 

Inasmuch as water shortages are a 
growing problem, other plans are 
afoot—W orthington Corporation, for 
example, has engineered a centrally- 
located “spray pond” which would 
eliminate excessive peak water de- 
mand by re-circulating water for air- 
conditioners used in an entire com- 
munity. Such a pond would be used 
for ice-skating in the winter. Some 
cities and private water companies 
are extending or planning extensions 
of storage space. 

Please turn to page 29 
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Fiscal Results of the Water Companies 


year in thousands of U.S. communi- 


— Revenues — Divi- 
ties. Installations of air-conditioners, Company 1953 "1954 fos2 Sosa 19st tose = Price’ Yield 
which in effect constitute a waste of Pon a ... a$24.3 a$25.5 $0.81 a$0.90 a$0.79 $0.50 10 5.0% 
l wee. i alif. Water Service..... 10.6 112 246 3.11 2.62 2.20 40 5.5 
pure drumming water ii t0st Ales; Gis amers.... 044 047 150 o059 o78 SK 10 
were about 400 times the 1946 vol- Hackensack Water ..... a5.8 a6.2 242 a2.64 a2.90 1.92% 44 45 
ume last year. Taking other luxury luna We pa i ae a: N.R. 1.87 1.82 N.R. 0.80 24 4 

. ae : P oi a amaica Water Supply... a2. a3.4 3.09 a2.23 a2.12 1.80 38 4. 
“quipment into consideration, it 18 New York Water Service a45 32 214 al55 al2l1 0.20 62... 
only logical that water use per capita psn i a Brook.. b9.0 69.4 1.13 b1.17 b1.32 0.90 19 47 
should continue to ris “tually Southern Calif. Water... a26 a2.9 0.90 a0.73 a0.77 0.67% 14 &5.4 
nue to rise, actually at an Wrest Va. Water Service. b3.1 b31 1.21 b141 bl41 140 38 37 
annual rate of one gallon per person 





a-—Nine months. b—12 months ended September 30. 


per day. In 1900, for example, aver- on $0.75 annual rate. N.R.—Not reported. 
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c—Based on $2.00 annual rate. e—Based 
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Newberry Making 





Good Sales Showing 


Gain shown by 1954 volume was one of the best in the 


industry, and prospects for current year are favor- 


able. Yield is liberal, for an issue of this type 


or the sixteenth consecutive year 

the J. J. Newberry Company has 
again reported bigger sales. It was 
no great surprise — since the com- 
pany’s founding in 1911, volume has 
dipped below the preceding year in 
only two years: 1917 and 1938. 


Modernization Emphasized 


The consistently better sales come 
from conservative management and 
a variety of other factors like store 
selection, merchandising, display, up- 
grading and additions to the items 
retailed. Newberry is a medium- 
sized variety chain operating 476 
stores in 46 states. Most are in the 
industrial centers of the New Eng- 
land and Middle Atlantic states, an- 
other 80-odd on the Pacific Coast. 
From 1920 to 1932 the chain em- 
barked on a tremendous expansion 
program, added 389 units. Then the 
policy changed with the result that 
only about 70 net additions have been 
made in the interval. These days, 
most emphasis is on improvement and 
modernization of existing stores. 

Some of the smaller unprofitable 
units were closed down, 57 others 
were turned into completely self-serv- 
ice units. This selling method works 
to better advantage in the smaller 
unit than in the bigger one. Self- 
selection has been found most suc- 
cessful in the larger units where it 
speeds up service and cuts down on 
wage costs. Here counters are put 
back to back instead of the usual 
method of having an aisle between. 
The salesgirl stands on the outside 
rather than between the counters, en- 
abling one clerk to take care of more 
than one counter. Both self-service 
and self-selection result in better dis- 
play of products and thus bigger 
sales. 

Yet unlike many “another chain, 
Newberry has made no mad rush to 
suburban areas. While executives 
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J. J. Newberry Co. 


Earned 


Sales Per *Divi- 


Year (Millions) Share dends Price Range 
1939... $52.2 $1.36 $0.50 104— 8 
1940... £58 113 060 13%—9 
1941... 642 1.60 060 l114—7% 
i) a 77.3 1.68 0.60 9K%— 7 
1943... 91.0 189 060 l14%—9% 
1944... 95.8 185 0.60 17 —14 
1945... 1008 1.93 060 37 —16% 
1946... 113.2 4.74 135 434%4—25% 
1947... 1178 430 2.00 38 —28% 
1948... 134.7 455 200 35 —27% 
1949... 136.7 3.72 2:00  391%4—29 
1950... 145.6 424 200 42%—34 
1951... 161.2 3.47 200  423%—343% 
1952... 1663 3.32 200 43%—35%4 
1953... 171.1 348 200 38 —31% 
1954... 179.6 N.R. 2.00 39 —31% 


“Has paid dividends every year since 1928. 
N.R.—-Not reported. 





firmly believe the family automobile 
is here to stay, they are not equally 
positive that gas will always be avail- 
able (it’s rationed in wartime) nor 
are they certain that the individual 
car will always be in working order. 
The chain prefers to put its stores in 
downtown areas and in fact will erect 
two or three in the same general area. 
However, in recent years Newberry 
has gone into shopping centers where 
A-1 bus service exists. In such sub- 
urban areas the unit is usually large 
and well stocked with a full line of 
merchandise. For instance, while 
some of its stores have but 500 
counter feet, Newberry’s newest— 
located in a $30 million Paramus, 
N. J., shopping center sponsored by 
Allied Stores Corporation—has 5,600 
counter feet. 


Mainly Under $3 


The merchandise carried through- 
out the chain’s units is priced prin- 
cipally from 5 cents to $3. This in- 
cludes candy, toys, drugs, cosmetics, 
notions, stationery, hosiery, general 
wearing apparel, glassware, hard- 
ware, enamelware and _ footwear. 
More and more the chain carries a 


better grade of merchandise. Some 
units still specialize in 5-and-10-cent 
store items but other retail merchan- 
dise tagged at $40. Within the pas: 
three years women’s coats and bath- 
robes priced from $19.95 to $39.95 
have been stocked, and while there 
is a growing interest in such items 
they are not yet carried in all stores. 
Appliances have been added in some 
stores too. One West Coast store 
makes slip covers and draperies to 
order. But children’s and infants’ ap- 
parel and men’s work clothes still 
ring up a far greater percentage of 
sales. And while Newberry is con- 
stantly on the outlook for new mer- 
chandise to be sold, it finds it does 
not always mean bigger profits. Ad- 
ditional store space is required to dis- 
play the items and in the case of 
ready-to-wear clothes, more salesgirls 
are needed to make the sale. 


instalment Plan Tried 


To encourage buying, a system of 
instalment purchases has been started 
in 16 of the stores. So that the clerk 
need not take the time to write up 
a salescheck for a 25-cent item, the 
store issues coupon books worth up 
to $50. When a purchase is made, 
coupons of the correct denomination 
are torn from the book. Payments 
may be made weekly or monthly, 
nothing down, four to eight months 
to pay. The store has a 10 per cent 
service charge. At present there are 
no plans to place this system in all 
stores—it found its way into New- 
berry because competitive chains had 
similar plans. 

Such things as keeping in the 
competitive swim have consistently 
boosted the company’s sales. But 
while earnings have stayed in the 
black, the trend as the table shows, 
has not always been up. Although 
not yet reported, indications are that 
1954 earnings slid below 1953. Part 
of the trouble came from poor busi- 
ness conditions in the early part of 
the year plus higher costs. The com- 
pany is steadily growing and results 
should continue fairly stable. Since 
the Newberry family owns about 
half the common, there is no great 
amount of trading in the stock. In 
today’s market it could be correctly 
regarded as a sound investment for 
income purposes, yielding about 5.4 
per cent at a price of 37. 
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an has been struggling with his 
M chin whiskers ever since time 
began. Legend has it that prehistoric 
man used sharpened clam shells to rid 
himself of the stubby growth, and it 
is well established that the early 
Greeks and Romans devised primi- 
tive types of razors. In modern times, 
the straight or “cut-throat” razor 
reigned supreme for many years, but 
since World War I has been gradu- 
ally supplanted by safety razors. By 
the early 1930s, the electric razor 
caine upon the scene and has grown 
from a mere gadget into a business 
amounting to nearly $100 million a 
year—a figure which is not far below 
annual expenditures of $108 million 
for blades and safety razors. 

There is an important difference 
between the two branches of the razor 
industry, however. Gillette thor- 
oughly dominates the razor blade 
business, accounting for better than 
60 per cent of all sales in the U.S. 
(more than triple its pre-war share 
of the market) and considerably bet- 
ter than 50 per cent of sales in all of 
the countries served. 

In the electric razor field, three 
companies—which together account 
for over 90 per cent of the business 
—battle it out for sales leadership. 
These are Remington Rand, Schick, 
and Sunbeam which are well out in 
front of competitive makes such as 
the Norelco shaver made by North 
American Philips and the relatively 
new Ronson electric shaver. 

Growth in the electric-powered 





Razor Industry—A House Divided 


High level of consumer income has spurred sales of both 
safety and electric razors in recent years. Competition 


between these two types will intensify as time goes on 





Amer. Safety Razor, Schick 


field is indicated by estimates that 
unit sales jumped from 900,000 in 
1940 to 3,500,000 in 1953, while retail 
volume climbed from $11.7 million to 
$98 million. In comparison with this 
nearly four-fold expansion, Gillette’s 
world-wide sales of blades totaled 
4.29 billion units in 1953 or three 
times the 1.40 billion blades sold in 
1940. Looked at from another angle, 
probably one-third of the 60 million 
American shavers now use electric 
models as against less than 15 per 
cent in 1940, 


Sharpens Blade 


Statistics such as these do not un- 
duly alarm Gillette, which, according 
to President Joseph P. Spang, Jr., 
has concentrated on its razor blade 
competition with such success that 
“you might almost say we are the 
blade business today.” The Gillette 
management, however, intends to give 
electric razors plenty of attention 
from now on, though it believes that 
about two-thirds of electric razor 


sales represent gift business. More- 
over, the company notes that only a 
portion of the electric models sold 
each year go to new users and that a 
substantial number of men use them 
only intermittently. 

Gillette’s razor blade business has 
benefited considerably from the im- 
provement in standards of personal 
care resulting from the exposure of 
millions of men to military service 
during World War II, from the high 
level of general prosperity in the post- 
war period, and from the conversion 
of hundreds of thousands of shavers 
(particularly in Europe and Latin 
America) from the open razor to the 
safety razor. Gillette, which has never 
operated at a loss, also has other 
strings to its bow. The Toni division 
now accounts for over 70 per cent of 
all sales in the growing home perma- 
nent field, despite competition from 
such giants as Lever Brothers and 
Procter & Gamble, and has success- 
fully branched out into the lipstick 
and shampoo fields. 

In contrast with the impressive 
record compiled by Gillette, the Num- 
ber Two manufacturer of safety 
razors and blades, American Safety 
Razor, has thus far failed to measur- 
ably improve its earning power. In 
1953, American added the Pal and 
Personna Blade companies to its own 
lines (Gem, Silver Star, Ever-Ready, 
etc.) in exchange for stock plus cash 
payments which are spread over a 
10-year period. It also has ventured 
into cigarette lighters (Ascot) with 
limited success. However, the trans- 
fer of operations from Brooklyn, 
N. Y., to Staunton, Va., could prove 
an important step toward more eco- 
nomical operations. 

Remington Rand and Schick, which 
vie for leadership in the electric 
shaver field, are showing favorable 
earnings results. Remington is one of 


Please turn to page 26 


The Leaders in Electric and Safety Razors 


7— Sales — Earned No. of Approx. 

(Millions) 7——— Per Share Shares Book 

Safety Razors: 1953 *1954 1952 1953 *1954 (000) Value 
Amer. Safety Razor....... $20.7. N.R. $0.41 $0.60 $0.75 1514 $7.91 
Gillette Company ......... 140.8 $162.2 3.33 4.36 5.54 4,601 10.14 

Electric Razors: 

Remington Rand ......... c225.5 250.0 c2.71 ¢2.32 3.10 5,055 19.28 
onson Corp. ............ 26.5 N.R. 1.05 0.36 eD1.46 1,092 13.75 
an SE IOS 20.6 N.R. 186 233 33 600 9.90 
Sunbeam Corp, .......... 79.9  £69.9 3.36 3.70 g3.25 2,001 19.32 


*Estimated or actual. 


7-—Dividends—, Price 
Paid Total Recent Earns. 
Since 1954 Price Ratio Yield 
1922 $0.50 8 10.7 6.3% 
1906 b3.50 71 12.8 4.9 
1936 1.00 45 14.5 2.2 
1934 0.30 10% or 2.9 
1946 b1.50 a23 6.6 6.5 
1933 $1.00 43 13.2 2.3 


a—American Stock Exchange. b—Gillette currently pays 75 cents quarterly; Schick total includes 50 cents special. c—Years 


faded March 31 of following year. e—Nine months ended September 30 vs. deficit of 22 cents in prior comparable period. f—Nine months ended Decem- 
er 31 vs. $61 million in prior comparable period. g—Estimate for fiscal year ended March 31, 1955; previously on calendar year basis. s—Plus stock, 


D—Deficit. N.R.—Not reported. 
MARCH 2, 1955. 
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News and Opinions on Active Stocks 





Consult individual Stock Factographs for further vital in- 


formation and statistical data on these issues. Opinions are 


based on data and information regarded as reliable, but 


Babcock & Wilcox B+- 
Stock, now at 80, has had a rapid 
rise in recent months. (Paid $2, plus 
5% stock in 1954; 50c, plus 5% stock 
so far this year.) Although company’s 
backlog has increased somewhat from 
the $136.6 million reported last June 
30, indications are that deliveries will 
decline during the first half of 1955 
and then pick up later in the year. 
Earnings on the smaller volume may 
not quite reach the record $9.50 per 
share estimated for 1954 but will be 
substantially above the $7.75 re- 
ported for 1953. With an affiliate, 
Lummus Company, Babcock & Wil- 
cox has been awarded a contract to 
construct a $15 million ammonia 
plant near St. Paul, and has sub- 
mitted what Consolidated Edison con- 
siders “the best proposal” for the 
construction of that company’s 
planned atomic generating station. 


C.1.T. Financial oo 

Shares are of investment quality 
and have growth prospects; current 
price of 50 and dividends of $2.25 
annually (including a 25c extra) 
provides a yield of 4.5 per cent. Ex- 
cluding non-recurring profit of 55 
cents per share due to sale of National 
Surety Company, earnings rose 6 per 
cent to a new peak at $3.85 per share 
compared with $3.62 a year earlier. 
After capital gains, 1954 earnings 
were $4.40. Earnings prospects for 
1955 appear excellent, in view of a 
probable increase in auto financing, 
an improvement in factoring business 
due to better operations of the tex- 
tile industry and absence of preferred 
dividend requirements (which were 
$2 million annually). 


Glen Alden Coal Cc 

Mechanization has wmproved near- 
term outlook but deteriorating mar- 
kets for anthracite make stock, now 
at 14, an unpromising speculation. 
(To pay 10c dividend March 21.) 


Unaudited net for 1954 is reported 
as 11 cents per share vs. a net loss 
of $2.87 in 1953. However, all but 
$200,000 of the 1953 deficit of $4.9 
million was due to a write-down of 
coal inventories. For 1954, company 
changed its method of valuing inven- 
tories, the effect of which will be to 
lower profits in times of rising in- 
ventories and conversely increase 
them during periods of liquidation. 
Marked earnings improvement shown 
during the fourth quarter has car- 
ried through into 1955 and operations 
to date are still in the black. Within 
the next two years, about $4 million 
more will be spent for machinery. 


Gulf Interstate Gas . 
Stock, now at 13, has growth po- 
tential but is suitable only for risk 
junds. (To pay initial dividend ot 
12%c March 15, 1955.) Company 
started operation on November 1 oi 
a 1,160-mile pipeline system from 
southern Louisiana to the Kentucky- 
West Virginia border. Its entire out- 
put of 375 million cf of natural gas 
per day is delivered to United Fuel 
Gas, subsidiary of Columbia Gas. Re- 
cently acquired were 6,000 acres of oil 
and gas leases in Acadia, St. Landry 
and Evangeline parishes, La. and, 
through a subsidiary, a three-eighths 
interest in 2,800 acres of similar 
leases in La Fourche and Terrebonne 
parishes. Net income for 1954 equaled 
39 cents per share, not including 
$137,347 in earnings of the wholly- 
owned Gulf State Engineering Com- 
pany. No enlargement of pipeline 
capactiy is planned for 1955 but by 
1956 construction should be under- 
way on facilities to boost daily gas 
deliveries to 575 million cf. 


*Unlisted issues not rated. 


Jewel Tea B 

Stock is of satisfactory quality and 
has good growth potential but at 49 
is hardly on the bargain counter. 


no responsibility is assumed for their accuracy. The opin- 
ions expressed should be read in line with the investment 
policy outlined each week on the Market Outlook page. 


(Pays $1.80 annually.) Sales rose 13 
per cent to a new high for the elev- 
enth consecutive year. Earnings ad- 
vanced 22 per cent to $3.01 per share 
compared with $2.44 a year earlier, 
reflecting operating economies as a 
result of accelerated modernization of 
facilities and lower taxes as well as 
increased sales. About 50 per cent oi 
stores now are self-service, and at the 
year end Jewel operated 173 retail 
units with that number to be in- 
creased to 190 by the end of 1955. 
Modernized facilities, expansion oi 
lines with wider profit margins (par- 
ticularly mail order and catalogue 
sales) should result in greater volume 
and earnings for 1955, despite intense 
competition. 


Kansas City Power & Light B+ 

Stock, now at 43, is a suitable hold- 
ing for income and moderate longer 
term growth. (Paid $1.80 in 1954.) 
Assuming unchanged electric rates 
and wage scales and normal tempera- 
tures next Summer, company esti- 
mates that 1955 net income would 
amount to no more than $2.20 a 
common share vs. $2.33 reported for 
1954. However, hearings have now 
been concluded on rate increase ap- 
plications totaling $4.1 million an- 
nually and relatively favorable de- 
cisions are hoped for. Wages have not 
yet been negotiated. Hot weather last 
year produced added revenues from 
air-conditioning units but also boost- 
ed costs by overloading distribution 
lines. Company is spending $3 mil- 
lion this year and $4 million in 1956 
to correct this situation. The 1955-58 
construction program will cost $100 
million. 


Northern Illinois Gas ? 

Stock, now at 20, is a business- 
man’s growth commitment. (Pays 20¢ 
quarterly.) Company, a “spin-off” 
from Commonwealth Edison, oper- 
~ *Unlisted stocks not rated. 
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ates the gas distribution facilities 
serving Chicago and environs. Pre- 
liminary statement for February-De- 
cember 1954 places net at 85 cents 
per share on present capitalization. 
On a pro forma basis net would have 
heen $1.05 for the entire 12 months. 
Unseasonably warm weather cut 
profits by an estimated 10 cents per 
share. Officials are attempting to build 
up earned surplus, and sinking fund 
payments on the funded debt start in 
1957. But, aside from these factors, 
payouts are expected to be as liberal 
as earnings permit. 


Norwich Pharmacal B 

41 growth situation which yields 
23% from the $1.20 annual dividend 
at current price of 36. Substantial 
yains by the chemical and professional 
(rug divisions lifted sales to a record 
level last year, and earnings hit a new 
high of $2.27 a share, against $1.61 
in 1953. Chemical volume was 52 per 
cent higher, while sales of drug prod- 
ucts for the medical profession 
climbed 46 per cent. Income from 
foreign manufacturers and distribu- 
tors was also considerably higher. A 
inajor accomplishment of 1954 was 
the opening a new research center 
which will enable the company to ex- 
pand studies of its various chemi- 
cals, 


Parke, Davis coke 

Now at 38, stock is well below tts 
1951 high of 63, but is not cheap in 
relation to current earnings and divi- 
dends. (Paid $1.40 last year; $1.60 
in 1953.) Net income increased to 
$2.14 a share last year from $1.91 in 
1953, as improved production effi- 
clency and an extensive cost reduc- 
tion program offset higher research 
and depreciation charges. Domestic 
sales of chloromycetin, sharply de- 
pressed since 1951, are not expected 
to decline much further, and with de- 
mand for the company’s general line 
of pharmaceuticals improving, a mod- 
erate improvement in results seems 
likely this year. 


Philadelphia & Reading Coal Cc 

Stock, now at 15, is highly specu- 
lative and has an unfavorable long- 
term outlook. (Last dividend was 25c 
paid July 1, 1953). In the 12 months 
to December 31, company suffered a 
net loss equal to $5.20 per common 


MARCH 2, 1955 


share vs. a profit of 7 cents in 1953. 
But management explained that de- 
spite the iarge deficit, working capital 
position improved considerably and 
estimated that about $3 per share 
would be derived in 1955 from depre- 
ciation funds, a reduction in the de- 
ferred stripping account and from 
operating profits. Of the 1954 net 
loss, $428,000 resulted from charge- 
offs of deep mines abandoned during 
the year and $4.8 million was set up 
to cover remaining and anticipated 
losses of like nature. Company con- 
tinues to shut down various mines 
and it plans to produce no more than 
4.2 million tons annually compared 
with 7.5 million tons as recently as 


1952. 


Southern Company B 
Now at 20, stock is a promising 
growth commitment. (Paid 80c in 
1954; 22\%4c so far in 1955.) In the 
initial phase of a $250 million con- 
struction program spread over the 
next three years, company’s four op- 
erating subsidiaries, Alabama Power, 
Georgia Power, Gulf Power and 
Mississippi Power, will spend $80 
million during 1955. About $24 mil- 
lion will go for new generating plants, 
$15 million for extension and im- 
provement of transmission lines and 
$35 million for distribution facilities. 
The system expects to add about 43,- 
000 new customers this year. The 
Alabama and Georgia companies wil] 
soon market $27 million in bonds and 
the parent company plans to sell 500,- 
000 shares of new common stock. 


Spencer Chemical B 

Now at 61, shares represent a busi- 
nessman's commitment with some 
growth qualities. (Pays $2.40 annu- 
ally.) Sharply higher research costs 
and heavy start-up expenses for a 
new polyethylene plant caused a drop 
in earnings to $1.16 a share in the 
six months ended December 31, from 
$1.82 in the same 1953 period. Non- 
recurring expenses for starting the 
new nitrogen works at Vicksburg, 
Miss., which also held back profits 
last year, are now out of the way and 
earnings for the last half of the cur- 
rent fiscal year are expected to better 
the year-earlier level. The new poly- 
ethylene plant at Orange, Texas, is 
scheduled to begin production in a 
week or so. 


Thompson Products B 

A businessman's growth commit- 
ment, but at recent price of 58 yields 
only 2.4%. (Paid $1.10 last year; 
now on 35-cent quarterly basis.) 
With elimination of EPT, 1954 earn- 
ings rose to a record $4.25 a share, 
against $3.56 a year before, in the. 
face of a 21 per cent sales decline. 
Sharply decreased deliveries of jet 
engine parts under the stretched-out 
arms program accounted for most of 
the drop in volume. The outlook for 
this year is mixed, with well-main- 
tained business projected for the 
automotive division but a further de- 
cline expected in defense volume. 
However, improved efficiency should 
enable margins to remain near the 
peak level of 1954. Diversification 
into the electronics field has strength- 
ened company’s long term potential. 


United Fruit - 
Stock is of good quality and at a 
price of 53 yields 5.7%. (Pays $3 
annually.) Earnings for 1954 prob- 
ably were substantially below the 
1953 level as a result of extensive 
flood and hurricane damage in banana 
growing areas of Honduras, Costa 
Rica and Panama which account for 
about 72 per cent of the company’s 
total banana acreage. Operations were 
also adversely affected during the first 
half by a two-month strike in Hon- 
duras and to a lesser extent, political 
uncertainties in Guatemala. No extra 
dividend was paid during 1954, the 
first omission since 1947. According 
to President Richmond, shipments 
are not expected to return to 1953 
levels for some time due to the storm 
damages. Prospects over the longer 
term, however, are more promising. 


West nghouse Electric & 
Stock (81) is a quality equity with 
strong growth potential. (Paid $2.50 
in 1954; 50c so far this year.) Com- 
pahy continues to expand its interests 
in atomic power research and de- 
velopment, and has secured a con- 
tract from the U. S. Navy to design 
two atomic reactors for submarines at 
a cost of $12.4 million. Profits im- 
proved during 1954, rising to $5.06 
per common share. from $4.53 in 
1953 despite a drop in sales of heavy 
utility equipment. This reflected, in 
part, taxes at a 54 per cent rate as 
against 63 per cent the prior year. 
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Hayes Manufacturing ... 


Hollander (A) & Son.... 


Int'l R.R. Cent. Am....... 
Sacebs (CP. L.)....5 6.000% ‘ 
National Theatres ...... ° 
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Parmelee Transportation. . 
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Exchange recently selling for less than $11 a share. 
As previously explained, in many cases full year 1954 
earnings have not yet been reported, but the interim Appraisals. 


So. Amer. Gold & Plat.... 


A LOW PRICED STOCK GUIDE 


his is the last of a three-part guide that covers 


$7 to $11 


Significant earnings improvement is doubtful, consider- 
ing the company’s dependence on independent car 
producers and severe industry competition. ........... 


Luxury nature of business causes an erratic sales and 
earnings record and deficits are not uncommon. No 
devices winte WRB: oi 5655 caer Shee Aes Mees oa oes 


Political uncertainties cloud the outlook. Preferred 
arrears preclude a payment on the common, which has 
never TOCCIVER 4 DIVIGERG, ..665 6b he SRs os oe Sos oe ee 


A combination of a poor past record, intense competi- 
tion and Government tax claims against the company 
makes this issue unattractive. .....0 20S. cei ecéescss 


Trend toward better quality motion pictures promises 


some earnings recovery, but longer term outlook is 
MICE ERAS: cus 4.0: id's G0 4.0.5 eo Oe ai Ee ain hase ee 


Squeezed between high costs and a fixed gold price, 
company’s outlook is not encouraging. Uranium pros- 
pecting is 20 far on a wimell OCB. oi 6 iis ick ne cece vanes 


Sales and profits depend largely on the size of fish 
runs end are higtty: erage. | o.06 5. U2osi os 6 0556s ceed 


Because of the International Tin agreement, designed 
to stabilize prices, operations may improve but political 
uncertainties in the Far East carry significant risks... 


Though better integrated than most small oil units, no 
major finds have been made in recent periods of active 
exploration. 


eee e eee ee eee eee eee eeeesee eer eeeseeeeeeeseen 


Total revenues increased 46% in the last decade, but earn- 
ing power has failed to grow proportionately.......... 


Intense competition makes the shares distinctly specu- 
ee Oe ee ey ee eer ree 


Keen competition and lack of diversification have held 
profits to moderate levels. Recent modernization of 
plants is a constructive factor but stock is not particu- 
larly promising as a speculation... i vis J. 6.685 deeces 


Past record has not been satisfactory and future hinges 
on company’s drug division. Stock is speculative...... 


Shares appear fully priced in view of deficit operations 
and highly uncertain outlook 


Better quality motion pictures have brought some im- 
provement in results, but competition from television 
clouds the long term outlook. «2.05.65 fis cece cees 


Expiration of basic patents has brought severe com- 
petition and profits decline. No important recovery is 


ee ee eee eee reese eee ee eerste eeeeeereeeeseseeeeeseeee 


Development of a new rigid plastic holds possibilities, 
but intermediate earnings prospects are nevertheless 
RING. in vo Sau easiccctas <iMEReREoe EVs Dik en ee 


Highly competitive conditions in the appliance field is 
a major negative factor in the outlook for recovery, 
but company has added to its product line 


ee eer eee eeeee 


Restrictive regulations of Colombian Government re- 
tard profit growth, and recent ventures into other fields 
hold highly uncertain prospects 


Symington-Gould ........ Cyclical nature of operations and company’s marginal 


industry position make the common an unattractive 
speculation 


eee e eee eee ee ee eee eee eee eee eee eeeeeseseeseee 


| eer ee” A 20% year-to-year drop in sales for 1954 illustrates 


the highly cyclical nature of this auto parts producer’s 
operations 


eee er eee eee eee eee eee eee eee eeeeer eee eseeseees 


figures shown below do indicate whether the respective 
listed on the New York Stock issues possess any significant earning power. A more 
complete earnings picture can be obtained by referring 
to the latest issue of FINANCIAL Wor Lp’s Independent 








— 1954 —_ 


Earned --Price Range~ Recent 
Per Share Dividends 1954-1955 Price 


f$0.11 $0.40 8%— 4% 7% 
bD1.27 te hs he gi 
£D0.26 a 
pD0.05 caf W%— 4% 8% 


£1.03 0.47% 10%— 6% 9% 


£0.13 0.60 8%4— 4y% 7% 
nD3.40 aie ae, ae 
$0.66 0.50 12 —. 4% 10% 
b0.41 0.30 > ee 11 
b2.11 0.50 11%— 6% il 
b0.43 0.60 15%— 9 10 
b0.33 0.60 84— 6% 7" 
b0.54 0.20 87%zA— 6 8, 

8%— 2% 8 
b0.50 (a) 10%— 4% oY 
bD1.46 0.30 


£0.02 0.30 10%— 7% 85% 


¢D4.74 ge 94— 6% 7% 


b0.39 0.40 10%— 5% 9% 


b0.02 0.25 8%— 4% 7%, 


b0.66 0.50 9 — 6% 8% 
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Pa to 1933, a firm which found 


BASIC PRINCIPLES OF INVESTMENT SUCCESS ¢ CHAPTER 25 


Reorganizations 


treme complexity of capitalizations, 


In the railroad field, a few com- 












: itself in serious financial difficul- the failure of the industry to regain panies are still involved in Section 77 
ties was likely to be placed in equity its pre-depression earning power un- reorganizations started many years 
receivership, Reorganization plans til World War II provided an artifi- ago. Most of the substantial number 
effected in this manner were not bind- cial stimulus and the necessity for of final settlements effected under this 

nt ing on all classes of creditors, and agreement by the ICC, the Federal section dragged on for a decade or 
the necessity of finding enough cash court and the many classes of creditors more before they could be terminated. 
to pay off non-assenting bondholders and security holders. Appeals were But a simplified procedure resem- 

‘ not only involved heavy expense but common, and were frequently-carried bling that available to non-railroad 
frequently led to long delays before all the way to the Supreme Court. companies under Chapter XI can be 
é - rriers whos i 

Y a plan could be carried out Accord The Chandler Act used by cat riers whose financial 
ingly, new sections (77 applying to troubles are minor or temporary. 
railroads and 77B for other com- Passage of the Chandler Act in This was first provided by the Rail- 

/, panies) were added to the Federal 1938 superseded Section 77B for non- road Readjustment Act of 1939, 
bankruptcy laws in 1933 and 1934. railroad enterprises. It added to the which expired in mid-1940, and was 

y These sections called for approval Bankruptcy Act a new Chapter X renewed by the 1942 McLaughlin 

. of a reorganization plan by specified governing full-scale reorganizations Act, which expired late in 1945. Sev- 
percentages of each class of creditors of companies in serious difficulties, eral roads resorted successfully to 

y3 and stockholders, and by a Federal and a new Chapter XI to apply to each of these statutes. 
court, upon which it became binding situations requiring nothing more Permanent legislation along these 

J on all parties. It was anticipated that drastic than a rearrangement of debt lines was provided by the Mahaffie 

, this new procedure would speed up — structure. There has been little need Act, passed in 1948. This added a 

y, reorganization procedure, but this to use Chapter XI, but many enter- mew Section 20b to the Interstate 
hope was not realized. The stronger prises have resorted to Chapter X. Commerce Act permitting “voluntary 
position occupied by stockholders, as This is quite similar to the old Sec- reorganization” without trusteeship. 

¥ compared with their marginal status tion 77B but has some added features, Central Railroad of New Jersey, 
in equity receiverships, induced them notably a requirement that the SEC which had previously been in bank- 
to stall for time in the hope of suffi- render an advisory opinion on the ruptcy under Section 77 for some 
cient recovery in the company’s earn- fairness of the plan in most cases. In- years, effected a Mahaffie Act re- 
ing power to justify more generous — tended to discourage delaying actions, organization in 1949, and_ several 
treatment for their residual claim. this provision has been quite success- others have also used the new law. 

In the railroad field, the problem ful. Courts have almost invariably fol- At the end of 1938, almost a third 
was further complicated by the ex- lowed SEC recommendations. Please turn to page 27 
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v, ; $7 to $11 Por Shave Dividends ps 1984-1935 Price 

: Union Asbestos ......... Despite widening margins projected for 1955, expanded 

cash needs for consolidating facilities are expected to 
prevent early resumption of dividends................ b$0.48 yt? 11 — 7% 10 
United Dye & Chemical... Recent acquisition of two small insurance companies 
may prove helpful, but heavy dependence on volatile 
Ys leather and textile industries limits development of 
MN I id Seid Soke bes. oc tka eeUNAE VEO ann’ bD0.66 Sains 11 — 8 9% 
Walworth Co. ........... High labor costs, the need to carry large inventories 
WA and acute competition dim the long term prospects for 
SEAEOEIOES “CATT 05.04 ¢ in 0 6s os KK CKMe BTA See tah ees +D0.48 araitd 10 — 5% 9% 
Wardell Corp. ........... Management is investigating possibilities of investing 
ry company assets in a suitable business but may end up 
NS > a ee ee ry te Pee bD0.10 124— 9 10% 
White Sewing Machine...Company is reorganizing its sales force, marketing a 
new machine and expanding retail outlets but foreign 
Y% competition remains keen, and stock is a radical specu- 
OCR Sak RAG s SEER eA Si io «eke FN bD0.95 10%— 5 9% 
Wilson-Jones .......... . By strengthening its position through acquisitions and 
% integration moves, better near term results may permit 
dividend resumption in 1955. However, stock is essen- 
UE ers Ae <8 2 ee ee rD0.16 $0.25 12%4— 9% 1054 
Zonite Products ......... Increased demand for company’s low-pressure aerosol 
U4 system and a stepped-up advertising program may re- 
sult in an improved. GhOWINE.... 0... <iviccsdccceccces b0.16 0.10 8%— 4% 8% 
tCalendar year. a—Paid 20 cents January 14, 1955. b—Nine months. f--Year ended September 30. g—Year ended October 31. n—Year ended 
% February 28. p—Year ended July 31. r—Year ended August 31. D—Deficit. 
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FINANCIAL WORLD was established to diffuse the truth about 


investments, has constantly maintained this attitude, and will con- 


tinue to do so, confident in its belief that as long as it clings to 


this ideal it can count upon the support of the investing public. 


. .- LOUIS GUENTHER, Publisher, 1902-1953 


Facts Count 


FE ver since the New 
York Stock Exchange started oper- 
ations under the historic Buttonwood 
Tree, men interested in investment 
have faced periodic Congressional in- 
vestigations of market trading armed 
with strong opinions and too few 
facts to support them. In the Ful- 
bright study now ahead this condition 
for the first time will be changed. 
Thanks to the efforts of the Exchange 
and brokerage houses to find out how 
investors think, what types of securi- 
ties they are principally interested in, 
and why, investment leaders will be 
able to document their arguments. 
They will be able to speak with 
authority on the chilling effects of 
such imposts as the capital gains tax 
and duplicating taxes on dividends ; 
for research has been pushed into 
such investment factors during the 
past several years. 

Add to this circumstance the 
fact that the investment community 
through consistent advertising and 
other promotion has interested a 
broader segment of the American 
population than ever before in the 
mechanics of investment, and it be- 
comes clear that the senatorial inquiry 
possesses great potentiality for good. 
It could become a sounding board 
that would help to educate the nation 
to the urgent need of encouraging the 
present growing trend of savings into 
equity ownership. The possibility 
hinges, of course, upon the direction 
given to the inquiry. 


Turnpike Financing 


A NEw Twist in turn- 
pike financing made its appearance 
last week in the shaping of plans for 
three Texas offerings aggregating 
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just a little under $200 million. Two 
of the issues were for bodies set 
up by civic-minded individuals; the 
third was a typical piece of financing 
for the account of a State body. 
Texas, it appears, had fallen behind 
in road-building. Consequently, citi- 
zens working on their own came to 
the aid of the State. The deeds to the 
turnpikes for which they arranged 
public financing will be held in escrow 
until all the bonds have been paid off, 
and then the new highways will be 
transferred to the State for admini- 
stration and maintenance. 

The episode provides another in- 
teresting illustration of the flexibility 
of the American system of giving the 
individual the privilege of doing 
things himself, for the state as well 
as for himself. 


New Processes 


ANY MISGIVINGS that 

United States industry is building 
and improving its productive capacity 
to a point in excess of potential need 
may be tempered by the realization 
that new technologies are now chang- 
ing the face of the manufacturing 
operation. A case in point is supplied 
by the various forms of control de- 
vices. They are to be seen in the 
production of gasoline, the transmis- 
sion of natural gas and in the baking 
of such varied items as biscuits and 
tile. Only recently the Chesapeake & 
Ohio Railroad reported that better 
control had trimmed a quarter of a 
million dollars from the expense of 
operating diesels during 1954, and a 
greater saving is expected this year. 
For many years, Germany had 
been the leader in this important field. 
Judging from industrial demand from 
western Europe the palm of leader- 
ship has moved to the United States. 

















And because of the rapid pace of tech- 
nological advance, factories built and 
equipped with the best available today 
begin to become obsolescent within 
a few short years. So long as this 
trend continues, companies will con- 
tinue to install more and better equip- 
ment. Competition requires it. 


Trade Program 


‘THE nation’s Recipro- 
cal Trade Agreements program, a 
heritage from the activities of former 
Secretary of State Cordell Hull, is 
said by Senators George and Byrd to 
be safely on the road to approval by 
the Senate after a House uprising 
that came very close to wrecking it. 
Always a stormy issue in American 
politics, the Foreign Trade Program 
in effect for the past two decades has 
drawn support in the main from those 
industries that operate comfortably 
at a profit and has been opposed as a 
rule by the industries that fear foreign 
competition. The automobile indus- 
try, dependent upon imports for many 
of the materials it needs for manu- 
facture, is quite solidly for the Pro- 
gram. The chemical industry is gen- 
erally opposed. But even here, the 
opposition has not been 100 per cent. 
An example is supplied within the 
management of the E. I. du Pont 
Company, regarded as an opponent of 
the program, but actually a house 
divided on that question. More 
strongly united in opposition are the 
woolgrowers and watchmakers. 

In recent years, an important 
change has taken place in the nation’s 
approach to the problem. More and 
more, it is regarded as an economic 
rather than political issue. Helping 
to strengthen that realization was the 
report of the Randall Commission a 
year ago. 
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No Slump for Glass Makers 


Most leading units scored earnings gains last year and 


the current trend of shipments is sharply upward. Present 


yields, however. hold no attraction for the income-seeker 


ore glass for building and more 

for automobiles is promised for 

1955, following a year in which sales 
held up fairly well. 

Because fewer autos were produced 
last year, plate glass shipments edged 
downward; but there was also an- 
other reason for the decline. Heavy 
importations cut into demand for 
domestic plate and window glass dur- 
ing the early part of the vear. In later 
months, demand in world markets 
picked up so that foreign glass was 
diverted from the U.S. Plants which 
had been shut down were reopened 
although shortages occurred because 
of the time required to get glass 
furnaces into operation. But as more 
furnaces were reheated, shipments in- 
creased, and during the last four or 
five months the industry was doing 
relatively well. 

Meanwhile, earnings buoyancy re- 
flected lower taxes and a decline in 
overhead expenses. Pittsburgh Plate 
Glass failed to match year-earlier 
sales and net becaiise of slackened de- 
mand for its industrial paints as well 
as the lag in shipments of glass to 
the automotive industry. But both 
American Window Glass and the 
much, larger Libbey-Owens-Ford re- 
ported good gains in net, with the 
latter indicating its appraisal of the 
future by raising its quarterly divi- 
dend from 60 to 75 cents. Orders on 
hand are high, plant employment at 
a peak, and new products such as 
the panoramic windshields are being 
shipped as fast as made. 

Glass in a wide variety of shapes, 
colors and patterns has many times 


the number of uses today that it had 
a half-century ago. but the principal 
manufacturers can rely on a sizable 
volume whenever automobile produc- 
tion schedules and building contracts 
remain high. Auto output during the 
first five weeks of this year was 
nearly 46 per cent above the same 
1954 period, and a record volume for 
any month is scheduled for March. 
The building pace, particularly for 
housing, is still strong and contract 
awards for future construction are 
well ahead of what they were at this 
time last year. The flourishing tele- 
vision industry, although requiring 
much less square footage than either 
automobiles and trucks and buildings, 
has become a maior user of glass. 

A major industry development is 
Libbey-Owens-Ford’s twin-grinding 
system which grinds sheet glass on 
both sides at one time instead of only 
on one side. Two of these facilities, 
the second completed last year, are 
now in operation in an Ohio plant 
and an additional expansion program 
costing some $25 million, including 
other twin-grinding facilities, has been 
announced for 1955. 

Although flat glass is still the 
major product of the industry lead- 
ers, one of the fastest-growing silica 
products is glass fiber and its deriva- 
tives. Libbey-Owens established its 
Fiber Glass division late in 1951 and 
more recently purchased Glass Fibers 
Inc., which it expects to merge into 
this division. Pittsburgh Plate Glass 
set up its Fiber Glass division about 
three years ago to share in this busi- 
ness. The largest and fastest-growing 


however, is 


tinit, 
Fiberglas which in 1938 was organ- 
ized by Owens-Illinois Glass and 
Corning Glass Works to further the 
development of fibrous glass products. 


Owens-Corning 


The company’s growth has _ been 
fabulous—from less than $4 million 
in 1939, the first full year, to $136.5 
million in 1954, while earnings have 
shot up from a 1939 deficit to a 
record $2.68 per share. 

Pittsburgh Plate Glass is the most 
widely diversified of the glass makers, 
deriving about 45 per cent of its sales 
from flat glass, 25 per cent from 
paint, 20 per cent .from chemicals, 
and 10 per cent from paint brushes, 
ceinent, and miscellaneous. But with- 
in the glass-making field alone, Corn- 
ing Glass produces the widest range 
of items, mainly in the electrical, con- 
sumer and technical fields. It owns a 
one-third interst in Owens-Corning 
Fiberglas, a half-interest in Pitts- 
burgh-Corning Corporation (jointly 
owned with Pittsburgh Plate Glass), 
maker of structural glass, and a half- 
interest in Dow-Corning (owned 
jointly with Dow Chemical), manu- 
facturers of Silicone products. Some 
of Corning’s recent advances include 
glass bulbs for color TV tubes, ex- 
pansion in optical and opthalmic 
glass, and introduction of a strength- 
ened glass tableware. 

With the exception of American 
Window Glass (over-the-counter) 
which has preferred arrears of $12.29 
per share, the companies in this spe- 
cial group are well established divi- 
dend payers, with current earnings 
easily covering stated rates. Pitts- 
burgh Plate, a dividend payer since 
1899, is of high quality, followed 
closely by Corning Glass and Libby- 
Owens-Ford, both investment caliber 
issues. But while these issues have 
undoubted attraction for longer term 
growth potentialities, yields at cur- 
rent prices hold little attraction for 
the income-seeker. 


Leading Manufacturers of Glass Products 


———-Sales in Millions——, ——-Earned Per Share-———\ 
-—-Annual——, -—9 Months ~ -— Annual —~ -—9 Months— -~~-Dividends-~ Recent 
Company 1952 1953 1953 1954 1952 1953 1953 1954 1953 1954 Price Yieid 

Amer. Window Glass............... $16.2 $19.8 $14.8 $12.7 D$0.03 $0.59 $0.23 $0.30 None None 714 2% 
Corning re 126.5 149.3 119.4 108.5 1.51 1.86 1.50 1.79 $0.80 $1.20 61 2.0% 
Libbey-Owens-Ford ............... 166.4 212.5 ‘4 8812.3 2.88 3.72 a4.64 2.10 2.85 70 b4.3 
Owens-Corning Fiberglas .......... 113.4 131.7 . al36.5 BGe ° 37) ose 2268 0.60 0.75 69 c1.4 
Pittsburgh I <a sone sane ae 402.1 452.0 347.0 309.3 4.07 4.07 3.39 2.99 2.25 2.25 65 3.5 


a—Full year. b—Based on $3.00 rate. 
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c—Based on $1.00 rate. 


D—Deficit. Note: Corning Glass Works adjusted for 214-for-1 split. 








READING 
COMPANY 
REPORTS: 





The Company’s gross revenues were $109,- 
486,020, an 18% decrease from 1953, reflect- 
ing the lower level of business activity. Earn- 
ings per common share were $4.56 compared 
with $6.92 in 1953. 

New equipment was added during the year 


to meet shippers’ needs and trailer-on-flat-car 





Sources of 
operating dollar: 





1954. 1953 

Anthracite ..... 12.8¢ 13.1¢ 
Bituminous Coal. 22.0 20.4 
Merchandise .... 52.1 59.2 
Passenger ...... 6.1 5.3 
Re TNS ods 7.0 6.0 
PM sdveexes 100.0 100.0 
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HIGHLIGHTS for 1954 


service was started between Philadelphia- 
Camden and Chicago. 

The Company’s total debt was reduced by 
$6,124,557 during the year, and the net work- 
ing capital (excluding materials and sup- 
plies) was improved. : 

Through the efforts of the Company’s In- 
dustrial Development Department, 35 new in- 
dustries were located on Reading lines during 
the year. 

Dividends of $2.00 per share were paid on 
both the Preferred and Common Stocks, mak- 
ing the 49th consecutive year in which divi- 


dends have been paid on all classes of stock. 


Se : 
President 


& Company 


e READING TERMINAL, PHILADELPHIA 7, PENNSYLVANIA 

















Investment Service Section 


For Busy Investors Who Desire Specific Advice Quickly 


MARKET OUTLOOK 











Forthcoming stock market inquiry is unlikely to touch 


off any large scale selling, but it will create an atmosphere 


of uncertainty which will discourage any feverish advance 


Since the beginning of the year, the market 
as measured by leading averages has been show- 
ing more irregularity than at any time since the 
long rise began in September 1953. This is a 
healthy sign, though it is less reassuring to note 
that the generally sideways movement has not pre- 
vented some groups and issues— mostly in the 
more speculative category — from scoring substan- 
tial gains. Since the early January dip appeared 
inadequate in extent or duration to qualify as a 
full correction of the previous rise, further irregu- 
larity would be welcome. 


There seems a good possibility that it will be 
witnessed. The much-publicized stock market in- 
vestigation will commence March 3, and will un- 
doubtedly receive close attention not only from the 
financial community but from the interested portion 
of the public as well. Staff studies and expert testi- 
mony are expected to bring out the fact that stock 
prices have not gotten seriously out of line with 
earnings, dividends or the growth of the economy 
as a whole. Thus, the over-all effect of the inquiry 
should be constructive on balance. 


It may be possible to emphasize in sufficiently 
concrete form to impress Congress the uneconomic 
role played by the capital gains tax in its present 
form. This would be clear gain, though the chances 
for any significant lightening of this burden over 
the next several years appear extremely slim. But 
a complete inquiry cannot fail to bring out certain 
aspects of present-day markets which constitute 
real cause for concern—the rising (though still 
moderate) volume of margin trading, the pro- 
nounced shift in emphasis from investment to spec- 
ulative considerations and various other related 
phenomena. 


Discussion of such subjects will not provide an 
appropriate background for any renewed upsurge 
such as that witnessed in late 1954. There seems 
no reason to anticipate that the investigation will 
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launch any bombshells of such a nature as to bring 
on a drastic decline, but uncertainty over the view- 
points to be expressed from day to day may well 
be sufficient by itself to produce an irregular price 
pattern as long as the inquiry lasts. 


Looking beyond this period, and assuming that 
the market will be able over the next month or so 
to digest the substantial gains it has made to date, 
strong constructive forces will come into play. 
Business activity continues to advance strongly, 
with spectacular progress in the automobile and 
building industries and considerable improvement 
in most other sectors of the economy as well. By 
mid-April, first quarter earnings statements will 
begin to appear in quantity, and with few excep- 
tions these will make excellent comparisons with the 
subnormal results for the first three months of 1954. 


By that time, it will be possible to take a clearer 
look at business prospects beyond the second quar- 
ter. If automobile sales are still booming without 
excessive additions to consumer debt, if the sup- 
ply of mortgage credit remains ample to sustain a 
high rate of housing activity and if other industries 
continue to prosper as they now promise to do, the 
market advance could take a new lease on life. 
Under such conditions, a somewhat more aggressive 
market policy would be warranted than has seemed 
advisable during recent months. 


But regardless of what developments may oc- 
cur in business or the stock market, the long term 
bull move has progressed too far to justify heavy 
emphasis by the average investor on large or quick 
profits. Conservative issues quoted at reasonable 
prices in relation to earnings and dividends will 
not make a fast fortune for their holders, but they 
will advance if the general market is able to do so 
and they do not involve the large risks inherent in 
the type of speculative favorite which shows the 
widest moves—in both directions. 


Written February 24, 1955; Allan F. Hussey 
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World-Wide Stock Boom 


The bull market in stocks, which has been run- 
ning since September 1953, has not been confined 
to domestic securities but is reflected in trading on 
stock exchanges in many other countries of the 
Free World. In London, Zurich, Milan. West Ger- 
many, and Paris, local issues have soared to new 
heights. (Stock prices in Tokyo have run counter 
to the general trend, and London stocks recently 
encountered some sharp selling.) Higher earnings 
and dividends, improved economic conditions 
abroad, and general inflationary trends account for 
much of the strength in foreign stock issues. Spe- 
cial developments, such as an important oil dis- 
covery in France, have also boosted individual 
in this case. a 63 per cent-controlled sub- 
sidiary of Jersey Standard jumped from the equiv- 
alent of $27 to over $200 on the Paris Bourse 
on the basis of the oil find. 


issues: 


Chemical Prospects 

Chemical sales are expected to rise about four 
per cent this year to a new peak of more than $2] 
billion and record output of many individual chem- 
ical products is anticipated. For example, sulphur 
production is projected at six million long tons, 
permitting larger output of sulphuric acid. A 10 
per cent gain in chlorine and antibiotic production 
is forecast, and increases in fertilizer, phosphorus. 
acetylene, and calcium carbide are also in the cards. 
The chemical makers, meanwhile, will continue to 
spend large sums on new plant and equipment. 
Capital spending this year is estimated at $1.2 bil- 
lion, only slightly below the 1954 level. 


Business Activity Climbs 


General business activity continued to climb in 
January following increases in the late months of 
1954. The Commerce Department notes that pro- 
duction in most major manufacturing industries 
rose slightly over December after seasonal adjust- 
ment, and by the end of the month had recovered 
some 50 per cent of the ground lost between mid- 
1953 and mid-1954. Demand for non-durable goods 
and services has been steadily growing, meanwhile, 
and by the end of 1954 was running 3.5 per cent 
over mid-1953 when the economy had reached its 
peak. January retail sales (seasonally adjusted) 
were about five per cent above the 1954 monthly 
average although below the’ exceptionally high 
December level. Automobile sales were sharply 
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higher, while production was at a record pace with 
strong competition between the four largest sell- 
ing cars (Ford, Chevrolet, Plymouth and Buick) 
a major stimulant. Used car sales made a come- 
back during the month after four months of decline. 


Steel Shortage Ahead? 


Although daily average output of steel in Feb- 
ruary exceeded 301,000 tons compared with about 
285,000 in January, some industry shortages are 
forecast for March in view of a rising volume of 
incoming orders. Bookings of 100 per cent of 
capacity were reported in some areas for February, 
and the same will be true for March when a smaller 
percentage of orders on hand will be filled. Out- 
put in the Pittsburgh district last week was sched- 
uled to rise to 91.2 per cent of capacity from 88.5 
per cent in the preceding week, the first time since 
December 1953 that the rate had exceeded 90 per 
cent. The production rate in the Chicago district 
was set at 91 per cent, about the same as in the 
preceding week. February output is expected to 
exceed 8.4 million tons, higher than in any 1954 
month although slightly under January’s because 
of the three fewer working days. Steel activity 
should continue strong through May at least, al- 
though a ten per cent drop is forecast in June be- 
cause of an anticipated decline in automotive in- 
dustry buying. March production schedules call 
for 769,000 cars, the highest monthly volume in 
the auto industry’s history. 


Pet Foods Growing 


The rising curve for the nation’s human popu- 
lation has been matched, if not exceeded by a high 
birth rate for the animal population, notably dogs 
and cats. There are now some 22.5 million dogs 
and 26.5 million cats in the U. S. and their healthy 
appetites have brought a mild boom to the pet 
food business. Dog owners, for example, spend 
some $250 million yearly to keep their “best 
friends” on balanced diets. Big names in the dog 
food business include Quaker Oats (Ken-L-Ration) , 
General Foods (Gaines Dog Food), Kellogg (Gro- 
Pup), and National Biscuit (Milk Bone). Also 
prominent in the field are Ralston Purina, Borden, 
Sunshine Biscuits, and the major meat packers. Re- 
flecting the promising growth potential, National 
Biscuit recently acquired a Canadian pet food con- 
cern and will produce the “wet” types of dog food 
which today represent the largest segment of the 
business. 
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Rubber Use Increasing 

Brisker activity in rubber-using consumer lines 
increased new rubber consumption during January, 
with the synthetic varieties climbing a little faster 
than natural. Total rubber consumption of 125,666 
long tons was 5.9 per cent above that of December 
and 29.4 per cent over January 1954 when. tire 
demand was at a comparatively low level. While 
natural rubber use exceeded the December volume 
by 3.8 per cent, synthetic was up nearly 7.7 per 
cent. Reclaimed rubber also bounded, rising 5.1 
per cent from December and some 33.4 per cent 
from January 1954. Continued gains are expected 
in the months ahead. 


Copper Supplies 

A 30,000-ton shortage of copper this month and 
next is the sad tale reported by the brass and wire 
mill industries. Thus the Government was asked to 
release copper that has not yet been officially put 
into the stockpile and to divert to industrial use 
February and March metal scheduled to be shipped 
by producers under defense production contracts. 
Some industry leaders figure the latter might total 
around 6,000 tons to 8,000 tons for each of the 
two months. The total amount, if made available, 
would be considerably less than the 41,000 tons of 
copper the Government diverted in the last three 
months of 1954 to help ease shortages created by 
strikes in mines here and in Chile. 


Corporate Briefs 

American Telephone & Telegraph plans the larg- 
est corporate financing in U. S. history in the form 
of $650, million convertible debenture offering to 
its stockholders. 

Bendix Aviation expects another sizable drop in 








sales this year because of declining military busi- 
ness. 


Bayuk Cigars has purchased [. Lewis Cigar 
Manufacturing Company assets. 

Illinois Zinc plans consolidation with Canadian 
Javelin, Ltd., and Boon-Strachan Company, Ltd. 

Southern Pacific will construct two pipelines into 
Arizona—one from El Paso, Texas, and another 
from Los Angeles, Calif. 

Food Machinery & Chemical is negotiating for 
acquisition of Chiksan Company, maker of oil in- 
dustry equipment. 

Lily-Tulip Cup plans 2-for-1 stock split. 

Ex-Cell-O Corporation acquiring Michigan Tool 
through exchange of stock. 

N. Y. & Cuba Mail offering $23 a share for out- 
standing stock of Atlantic Gulf & West Indies 
Steamship Lines. 

Goodall-Sanford to sell its Palm Beach Company 
to Elmer Ward & Associates for about $12 million. 

Berkshire Fine Spinning and Hathaway Manu- 
facturing stockholders will vote on a merger pro- 
posal March 11. Four Berkshire shares would be 
exchanged for each Hathaway share. 

International Business Machines has developed a 
new electronic data processing machine for aircraft 
and guided missiles. 


Latest Market Statistics 


Feb. 23 Year 
*Price-Earnings Ratios 1955 Ago 
50 Industrials ...... 13.51 9.68 
+ . oy See e- 11.44 5.45 
Te 16.39 14.19 
*Average Yields 
50 Industrials ...... 4.25% 5.68% 
Oe 4.88 6.62 
, 4.52 5.14 
eee 4.32 5.64 
*Standard & Poor’s Corporation; see also page 32 
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Issues listed do not constitute all the recommendations mendations. Notice is given—together with reasons for t 
made from time to time, nor is it intended that holdings the change when issues on this page are dropped from O 
be confined to these securities. The selections are not to the list. Purchases should be made only when consistent 
be regarded as trading advices, nor as short term recom- with the policies outlined on the Market Outlook page. 
D 
al 
I! 
Bonds Common Stocks for Income 0 
at 
These bonds are of sound quality, suitable for inclusion Issues of this type should constitute the larger proportion L 
in conservative portfolios. Net yields generally indicate of common stock commitments held by the average investor; . 
the investment caliber of individual issues. issues listed in the “Stocks for Income and Appreciation” it 
classification may be used as supplementary selections. st 
R N Call ivi it 
Price Yield Price Te Se dn : 
U. S. Gov't 2%s, 1972-67.......... 97 2.72% Not American Tel. & Tel.......... $9.00 $9.00 180 50% h 
American Tel. & Tel. 234s, 1975.... 95 3.08 104 Borden Company ............ 2.80 *280 65 43 . 
Atlantic Ceast Line gen. 444s, 1964 110 3.21 Not Columbia Gas System......... 0.909 090 17 53 ti 
Beneficial Loan 244s, 1961......... 97 3.05 100% Consolidated Edison ......... 2.30 240 50 48 b 
Chicago, Burlington & Quincy 3%s, Ng a rere reer 3.00 3.000 55 55 
ED. dtiottinineninwarbaweckes 3.08 105 Louisville & Nashville ........ 5.00 5.00 84 60 
Cities Service Bs, 1977... nccccsccse 98 3.13 100 MacAndrews & Forbes......... 3.00 300 51 539 ta 
Commonwealth Edison 2%s, 1999.. 91 3.13 103 May Department Stores........ 180 180 37 48 fc 
Oklahoma Gas & El. 234s, 1975.... 94 3.16 102% IND NO 6.55 kc Nica saweca’ 180 180 32 5.6 
Pacific Tel. & Tel. deb. 2%s, 1985.. 93 3.11 105 Pacific Gas & Electric........ 2.05 2.20 48 4.6 “ 
Southern Pacific Co. 4%s, 1969.... 107 3.85 105 Pee BAe nc ccc cecscccs 1.62% 200 39 5.1 B 
Southwestern Gas & El. 3%s, 1970.. 103 3.00 103% Philip Morris Ltd............. 3.00 300 38 7.9 fs 
West Penn Electric 3%s, 1974..... 103 = 3.29 104.4 re eer 240 240 47 5.1 
Socony-Vacuum Oil .......... 220 2a & - 4D L 
Southern California Edison.... 2.00 2.00 49 74.9 re 
Standard Brands ............. 170 215 40 54 , 
NE TE is ob acesssscawne 2.000 2.25 4 49 P 
Preferred Stocks Texas Company ............-. 340 3.75 94 40 ce 
Union Pacific Railroad ....... 6.00 600 153 3.9 in 
Th d grade i itable f 13 : Walgreen Company .......... 170 160 29 55 
uum West Penn Electric ........... 110 115 26 446 
= W 
on Call *Also paid stock. {Based on current quarterly rate. ti 
Price Yield Price tt 
—- Sugar Ref. 7% cum...... 143. 490% Not . 
ssociated Dry Goods 54% Istcum. 107 4.91 110 sath 
peer eminyg 0 Paar sd Seige Stocks for Income and Appreciation i 
(par $50) non-cum............6. 59 4.24 Not ‘Tinen sould cisieee dalk: ts ond th b 
: possess the same ( 
Nery eng ty “9 Sa! sabattaas = ret eae) degree of stability as issues listed in the “Common Stocks he 
Re dir 4% 1 $50 —— Al 4.88 50 for Income” group but are satisfactory for larger portfolios. 
Wheelin oe i im — 99 5.05 105 Greater price volatility should be expected from commit- 
en ween hae ee ‘ ments in this classification. 0 
7-Dividends— Recent n 
1953 1954 Price Yield h; 
BE DOME oe ive téndciwn hans $3.00 $3.00 56 54% 
Long Term Growth Stocks Bethlehem Steel ..........044 4.00 5.75 121 §5.0 "4 
Brooklyn Union Gas.......... 150 160 36 75.0 1S 
Attraction of these issues is based on industry growth or Cleett, Peabody .cicscicwevess 250 250 45 5.46 E 
steady improvement of individual company position. Yield Container Corporation ........ 2.20 2.50 65 4.6 h 
is subordinate to long term price appreciation possibilities. Flintkote Company .......... 200 3.00 45 $5.6 
nea ae soscenndepenes 400 500 94 5.3 pr 
iyi Glidden Company ............ 2.00 200 43 4.7 
Dividends— R pany t 
953 1954 Price Yield roger! cee ae a charted 6.00 an i oe , 
. Olin Mathieson Chemical...... 2.00 *2: J 
ng Ma EORTC TTT *$1.00 $1.00 46 2.2% Sisntins CHOON «.<ck0. 250 250 44 57 
El Paso Natural Gas......... 160 200 44 46 - Pomchoe 
Sinclair O88... 0... 00. ckminwuwes 2.60 260 54 48 
General Foods ............+.. 265 278 .T77 739 S C i 150 175 55 436 
Standard Oil of California..... 3.00 *3.00 80 3.8 Ty ier pre paar bn ab 300 300 78 451 
Union Carbide & Carbon...... 250 250 8 29 Wistiteiess “Céumani how ha 200 250 54 46 . 
United Air Lines.............. 150 150 43 3.5 nines aires Dicer tater ce ootemab et ne tas 
Westinghouse’ Electric ........ 200 ° 250 81 ° 3.1 *Also paid stock. +Based on current. quarterly rate. tBased a 
Nee on $2.50 actual annual basis. §Based on $6 indicated annual at 
*Also paid stock. tBased on current quarterly rate. : 
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Democratic tax proposal is considered strategic political 


move—Federal policy on equipment purchases limits ability 


to introduce cost saving methods—Fair Trade breaking down? 


WasHINGTON, D. C.— When 
Democrats get together, they canvass 
among themselves possible issues for 
1956, finally taking leave on a note 
of dejection. The President can’t be 
attacked outright. Republican and 
Democratic legislation proves almost 
indistinguishable. The Dixon-Yates 
story gets dull. At long last, the defect 
in Democratic politics is on its way 
to being remedied. The Democrats 
have a tax proposal the Administra- 
tion opposes, but which is bound to 
be popular. 

A $20 deduction from everybody’s 
tax bill, with an additional $20 added 
for each dependent, would take sev- 
eral million people off the tax rolls. 
Benefits are enormously weighted in 
favor of the poor, from whom the 
Democrats try to win support. In that 
respect, it works better than either a 
percentage cut, such as the Republi- 

| cans adopted several years ago, or an 
increase in exempt income. __ 

The rebate can’t easily be vetoed. It 
will be part of what the Administra- 
tion itself asked for—continuation of 
the excise taxes and of the high cor- 
porate rate. To kill the bill is to lose 
substantial revenue. Moreover, it will 
be hard for Republican leadership to 
hold members in line on such an issue. 


Much that the Administration is 
now doing is explained by a single 
hard financial fact: it’s running close 
to its debt limit. So post office space 
is rented to avoid new building. 
Every department is under order to 
hire rather than purchase, whenever 
possible. On new programs, such as 
that of financing roads and schools, 


equivalents of revenue bonds are de- 
vised, 


The Hoover Commission’s vari- 
ous task forces have been running up 
against this fact. For instance, there 
are vast clerical staffs whose work 
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could be handled much cheaper by 
automatic machines such as Univac. 
Where a job performed by hand cal- 
culation might cost $25, automatic 
equipment would cut it down to $1. 
This, unfortunately, does not involve 
cost of the equipment itself. 

A salesman’s lot would be much 
easier if the Government could buy 
the way a private company does. A 
large machine, however, is purchased 
from a single year’s appropriation, 
which the Budget Bureau would not 
ask for and which Congress would 
not provide. The Commission doesn’t 
say so, but evidently the Government 
could be run cheaper if departments 
could buy on the instalment plan or 
sell some kind of equipment certifi- 
cates. 


The drive to see that houses are 
wired adequately, in relation to the 
many new appliances in use, is suc- 
ceeding with respect to new con- 
struction. To persuade the owner of 
an old house is something else. The 
companies behind the campaign are 
avoiding scare copy. 


There’s a great deal of evidence 
that Fair Trade is breaking down. 
Retail jewelers had an ingenious idea 
for trying to get the Federal Trade 
Commission to enforce their price 
contracts. They pointed out that loyal 
store-owners, sticking to the floor- 
prices, had become “show-cases” for 
those selling at market. Wasn’t this 
“unfair” in the Clayton Act sense? 
But FTC replies that it’s up to the re- 
tailers to solve this themselves; they 
can break the agreement. 

In several cities, St. Louis and 
Washington, particularly, department 
stores are meeting discount house 
prices on various products. This 
hasn’t especially hurt the volume en- 
joyed by the discount houses, which 
have established regular followings. 










The Agriculture Department is 
testing the Electrall, a tractor de- 
signed by International Harvester 
and General Electric which in emer- 
gencies can provide power for farms. 
It’s not in competition with utilities 
but is for use, say, after hurricanes. 
Reports as to results have not yet 
come through, but since the compa- 
nies saw fit to submit the machine, it’s 
likely that they'll be favorable. 


The report to the Justice De- 
partment on anti-trust laws is ex- 
pected to run around 500 pages. 
There’s talk of a two-day seminar for 
newspapermen, few of whom can 
easily spare more than an hour for a 
press conference. The only things 
known to be in it are condemnation 
of Fair Trade, and a paragraph 
against monopoly by labor unions, 
which changes nothing but was in- 
serted to please Secretary of Com- 
merce Weeks. 

The great bulk, it’s said, consists of 
point-by-point dissents, reservations 
and concurring opinions. The editors 
are trying to hold dissenters down to 
less verbage; without such pressure, 
there might be a bookshelf. The 
group writing the report, by design as 
well as in result, represents every 
shade of opinion. 


The Department of Agriculture 
must worry lest oleo manufacturers 
discover that their own product is 
superior to butter as a source of ghee. 
If oleo can be kept out, there’s a 
good chance that the butter surpluses 
will realize about 25 cents a pound 
by sales to India. The 25 cents, it’s 
claimed, would be a net figure after 
all costs of processing and shipping. 


—Jerome Shoenfeld 
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Opening 
an account 


Our valuable booklet — yours 
for the asking — explains 
clearly and concisely how to 
open a brokerage account and 
engage in securities transac- 
tions. » Subject headings in- 
clude such informative items 
as — Buying Stocks — Selling 
Stocks — How Stock is ‘Sold 
Short’ — Stop Orders — Divi- 
dends—Odd Lot Transactions. 
* The booklet also defines a 
number of stock market terms. 
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We will mail your copy with- 
out obligation. Write for 
Booklet F-21. 


FRANCIS |. DUPONT C0. 
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Pullman 
Incorporated 


89th Consecutive Year of 
Quarterly Cash Dividends 
paid by Pullman Incorporated 
and predecessor companies 


A regular quarterly dividend of 
seventy-five cents (75¢) per 
share will be paid on March 14, 
1955 to stockholders of record 
February 28, 1955. 


CHAMP CARRY 


President 
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DIVIDEND NOTICE 
G. HEILEMAN BREWING COMPANY 
Brewers of OLD STYLE LAGER 
The Board of Directors of the G. Heileman 
Brewing Company declared a dividend of fifty 
(50c) cents per share on its capital stock, 
payable on March 15, 1955, to stockholders 
of record at the close of business on February 


23; 1955. 
JOHN J. DESMOND, Secretary 
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New-Business Brevities 





Chemicals ... 
A new, colorful look for porcelain- 


finished home appliances is easy 
with introduction of a porcelain 
enamel in 16 colors by Sapolin 


Paints, Inc.—odorless, the new con- 
sumer paint product is said to be able 
to withstand the effects of steam, 
boiling water, moisture and grease; 
it comes in pints and quarts. . . . Lat- 
est in paint removers, on the other 
hand, is a product called Blister-O ff 
which has been placed on sale by 
Wilbur & Williams Company—pack- 
aged in a 12-ounce spray container, 
it causes minute bubbles to form on 
the surface, which are then easily 
wiped or scraped off. . . . Corro-Vent 
is the trade name of a new industrial 
paint containing a rust-inhibiting 
agent—introduced by a company of 
the same name, the new resin base 
product is quick-drying and forms a 
“tough, hard, durable high gloss ad- 
herent film that cannot crack, chip, 
peel or blister.” 


Electronics ... 

American Telephone & Telegraph 
researchers believe they can make 
telecasting waves follow the earth’s 
curvature by strengthening the broad- 
cast signal tenfold or more; this, of 
course, would remove a major handi- 
cap in long distance telecasting as 
carried on today—now having re- 
ceived FCC approval, AT&T plans to 
conduct tests that would prove the 
theory. . . . Battelle Memorial Insti- 
tute, a non-profit organization en- 
gaged in research for industry, an- 
nounces availability of electronic com- 
puter specialists to help business to 
take advantage of this powerful new 
tool—a booklet, Computer Research. 
outlines facilities and services offered. 

Avco Manufacturing Corpora- 
tion’s Crosley Division, which last 
year introduced what it called the 
Super V line of television receivers, is 
now adding a new series under the 
Custom V trade name—it includes 
hoth table and console models with 
more powerful than ever 21-inch 
tubes. 


Motion Pictures ... 

The Ken-L Products Division of 
Quaker Oats Company yesterday an- 
nounced it would lend community 
groups a new 26-minute sound-and- 
color movie, Member of the Family, 
on the training and dieting of dogs— 
to summarize, the film is informative, 
humorous and_ entertaining. 
Ninety-two public service films of- 
fered to television stations without 
charge are described in Free Films 
for TV, a 12-page booklet available 
on request to Association Films, Inc. 
—subject matter is comprehensive. 

. . Two color films on aluminum 
brazing and welding are also on the 
free list, these sponsored by Alumi- 
num Company of America and sug- 
gested in particular for showings to 
industrial plants, vocational schools 
and engineering societies—they are 
New Horizons in Aluminum Brazing, 
running 22 minutes; and lWelding 
Advances With Aluminum, 28 min- 
utes. .. . Parent and civic organiza- 
tions should benefit from Hard 
Brought Up, a 40-minute film on the 
activities of the child welfare worker 
—sponsored by the Mississippi State 
Department of Welfare, and prepared 
in cooperation with the U. S. Depart- 
ment of Health, Education and Wel- 
fare, the film is being distributed by 
the Mental Health Materials Center. 


Office Appliances .. . 

Especially good for the removal of 
hectograph stains is a new “dry 
wash” office hand cleaner which was 
recently placed on the market by 
Burroughs Corporation — formulated 
with Lanolin, the cleaner is also rec- 
ommended for removing carbon 
paper smudge, grease and oil, cos 
metic stains and dyes. Momar 
Industries, which recently introduced 
a novel file for holding blue prints, 
now has an extension unit available 
to double the capacity of the original 
file—each Glider blue print rack and 
extension can hold as many as 1,500 
prints. . . . Second best for persons 
who may have missed the most te 
cent National Business Show in New 
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York City is a two-inches-thick Cat- 
alog of the Newest and Best Prod- 
ucts and Services for Modern Man- 
agement which is offered as a 
cooperative venture of the exhibitors 
—essentially this weighty catalog is 
what an individual would have had 
he collected the literature offered at 
each of the booths at the show. 














Random Notes... 
Procter & Gamble Company scores 
first with introduction of a dentifrice 
containing a fluoride compound 
(trade-named Fluoristan), the latest 
in a series of elements promoted by 
toothpaste manufacturers in recent 
years for their supposed ability to re- 
tard tooth decay—the fluorine-based 
product is called Crest, and is pres- 
ently being sold only in Columbus, 
Ohio, and parts of New York and 
Oregon. . . . Leading manufacturers 
of ceramic wall tile have made in- 
stallation of this product easier by in- 
corporating studs on the edges to 
provide automatically for cement 
joints—since this cuts installation 
time, cost to the consumer will be 
lower... . Small safety door lock can 
he installed temporarily or perma- 
nently on any inward-opening door, 
and utilizes leverage for strength 
(the greater the force on the outside 
of the door, the tighter it holds)— 
nd screws, cutting, drilling or tools 
are involved, according to Dalbert 
Gard & Associates, distributors of the 
Door-Gard. . . . A kit for making 
your own aluminum frame window 
screens will be marketed this spring 
by American Screen Products Com- 
pany—screen cloth will be of Fiber- 
jlas... , Fashion note for feminine 
golfers: spiked shoes will be offered 
this season of rough textured suede 
in strawberry pink, bright yellow and 
pale blue— responsible for this bit of 
color for the links is manufacturer 
A. Sandler Company. .. . Parker Pen 
Company’s new liquid Lead Pencil 
will be initially marketed April 1; 
priced in the “$5 and under range,” 
the LLP is a liquid graphite pencil 
which writes an erasable “lead” line 
ut will not dull or break and needs 
No resharpening. 
—Howard L. Sherman 
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SUNRAY makes 
COKE from 


residual oil... 

























Many refineries often have a problem with residual, 
or: residue oil, which remains in the distilling towers 
after gasoline, distillate, gas oil and other petroleum 
by-products have been separated from the crude oil. 
This heavy oil is expensive to store or transport, and 
it accumulates fast when a refinery is on full stream. 
Until recently many railroad engines used this oil for 
fuel. Due to the great increase in diesel engines the 
ready market for this heavy oil has practically been 
eliminated on the U. S. domestic market. 
















In 1954, the Ucan Products Company, a subsidiary 
of SUNRAY Oil Corporation, constructed a giant 
delayed coking unit, as an adjunct to the company’s 
catalytic cracking refinery at SUNRAY Village (Dun- 
can) Oklahoma. This unit produces a high quality 
petroleum coke from the residual oil. 


The new Ucan coking unit is capable of producing 
360 tons of petroleum coke per day and is marketed 
through the Great Lakes Carbon Company of New 
York. Thus SUNRAY has a ready market for its new 
product, coke, and at the same time makes the residual 
oil an asset instead of a possible liability. 


SUNRAY OIL CORPORATION 


GENERAL OFFICES *© SUNRAY BUILDING + TULSA 


and SUNRAY’s Interests Go Hand in Hand.” 
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Stake of American investors in Puerto Rico is growing fast— 


Commonwealth's adventure in prosperity draws world interest 





ARDSTICK—It is too early 
yet to say that the Common- 
wealth of Puerto Rico has gone over 
the top in its bold adventure to con- 
vert its once underdeveloped economy 
into robust prosperity. But anyone 
visiting the Caribbean island outpost 
of the Americas, a bastion measuring 
100 miles by 35 and having the 
world’s greatest population density, 
cannot fail to be impressed by the ob- 
vious progress achieved by the people 
in lifting their economy by the boot- 
straps. In a decade increases of more 
than 300 per cent have been achieved 
in the Commonwealth’s gross produc- 
tion, its net income, its bank assets 
-and private bank deposits, and in 
electric power output. The value of 
building permits issued per annum 
has gained more than 600 per cent. 


Social Gains — Translated into 
social gains, scored almost entirely in 
the past five years when industrializa- 
tion took hold, the record is even 
more impressive. The Puerto Ricans 
proceeded to improve _ sanitation, 
water supply, communications and 
education. The result can be largely 
told in a curious reversal of the digits 
in the index figure of life expectancy : 
This figure stood at 46 years in 1940 
and attained 64 years in 1954. II- 
literacy has dropped sharply in a 
program that has brought schools 
within reach of four out of every five 
children on the island, and has yet to 
reach full stride. Modern housing 
has blossomed, $6,000 per home in 
one $70 million development, $300 
down, $45 a month to pay including 
interest, taxes and amortization. 
More than 25,000 new jobs have been 
created in five years and 80,000 new 
jobs are pictured in the plan by 1960. 
New factories are opening at the rate 
of about one every four days; the 
score is over 300 since 1948. 


The Name Fits— This Spring, 
Puerto Rico’s new $11 million plant 
of the Caribbean Refinery Company 
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By Frank H. McConnell 
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Mufioz Marin 


Moscoso 


will go into operation, the Island’s 
first. The year-end will see the start 
of operations in the new Common- 
wealth Oil refinery, which will get its 
oil supply from Venezuela only 400 
miles distant. Plans for a new anhy- 
drous ammonia plant are well ad- 
vanced. Today, North American 
capital with Puerto Rican assistance 
is being drawn into the petrochemical 
field under the auspices of the Com- 
monwealth’s aptly named Operation 
Bootstrap. These results stem from 
the calculated incentive program to 
attract capital to the island. 


To Whom the Credit — While 
Puerto Rico’s statesmanlike Gover- 
nor Luts Munoz Marin recently 


told the legislature that the program 


was not up to its schedule, he prob- 
ably had his tongue in his cheek ; for 
what he wanted was more money for 
more intensive promotion in the 
North American mainland. He com- 
bines political sagacity with an excel- 
lent understanding of the essential 
part played by industry in building 
prosperity. Another important man in 
the Puerto Rican transformation is 
Troporo Moscoso, Jr., head of the 
Industrial Development Administra- 
tion, who describes 1955 as “the de- 
cisive year of the Program.” Cur- 
rently, he is putting the finger on the 
Island’s docks as the sensitive labor- 
industry area of labor relations; 
peace here, he believes, is the pre- 
requisite of peace elsewhere along the 
wage front. Occupying another key 






position is GUILLERMO Ropricvez, 
president of the Government De- 
velopment Bank for Puerto Rico, 
which, in addition to serving as fiscal 
agent for the Government, provides 
leadership in the expansion and de- 
velopment of the financial aspects of 
the island economy. Success of the 
program has cut Puerto Rican emi- 
gration to about one-tenth the 1952 
figure. Observers from Europe are 
looking on to learn what makes it go. 

















Gas Rate Rise—Construction ex- 
penditures of the Panhandle Eastern 
Pipe Line Company in 1954 exceeded 
$30 million and increased the daily 
sales capacity of the main line system 
to approximately 1.1 billion cubic feet. 
Chairman W. G. MAGcurRe said that 
the System’s new rates, put into effect 
after the Federal Power Commis- 
sion’s recent decision, were designed 
to yield additional revenues of $7.3 
million. 




















Five-Year Record — The annual 
report of the Commercial Credit 
Company, which in 1954 reported the 
highest consolidated net income in its 
history although per share earnings 
on greater capitalization were natu- 
rally less than in 1953, revealed an 
interesting five-year comparison. Net 
earnings credited to surplus during 
the period aggregated $107.5 million 
and book value of the common ad- 
vanced $12.85 a share to the year-end 
figure of $35.35 last December 31. 
The year, said ‘Chairman E. C. 
WAREHEIM, “was the largest earn- 
ings year in the history of the com- 


pany.” 































Paul Revere—The fabled tower 
of Old North Church in Boston, 
toppled by Hurricane Carol, will soon 
rise again, thanks to a big helping 
hand from American Industry. Whetl 
Cuartes J. Harpy, Jr., board chait 
man of ACF Industries heard the 
news last year, he initiated a plan (0 
enlist domestic industry in the fund 
raising drive for restoration of thé 
steeple from which Paut REVERE 
received the historic lantern signal 
The campaign ended successfull 
early last month, with Americal 
industry’s contribution amounting ‘ 
$30,000 in cash, plus building an 
architectural services and all the nec 
essary construction materials. 
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STANDARD OrL GomMPANyY 


INCORPORATED IN KENTUCKY 


LOUISVILLE, KENTUCKY 





BALANCE SHEET—December 31, 1954 and 1953 











ASSETS 
CuRRENT ASSETS 1954 1953 
Cash . ‘ $14,482,166 $13,580,464 
Marketable securities—at cost 
(quoted market prices 
1954-$1,673,486 ; 1953-$1,692,048) 1,642,043 1,659,124 
Trade accounts receivable, less 
reserve—$300,000 . . . . . 19,178,329 19,046,406 
Inventories: 
Merchandise—at lower of cost 
(principally last-in, first-out 
or replacement market . 14,222,453 15,847,637 
Materials and supplies—at cost . 178,369 170,259 
Prepaid insurance and other 
expenses . . . « « ows 431,003 346,038 
Total Current Assets . . $50,134,363 $50,649,928 
INVESTMENT IN CAPITAL STOCK 
OF PLANTATION 
PirE LinE CoMPANY 
(Not a subsidiary)—at cost 3,528,211 3,528,211 
OTHER ASSETS 
Notes Receivable . $ 1,923,743 $ 1,712,376 
Other investments 145,804 143,660 
$ 2,069,547 $ 1,856,036 
PROPERTY, PLANT, AND EQUIPMENT 
Land, buildings, water and pipe 
line terminals, distributing sta- 
tions, and equipment—at cost $75,390,886 $71,514,568 
Less allowances for depreciation 27,586,015 26,116,602 
$47,804,871 $45,397,966 





$103,536,992 $101,432,141 








Net Sates AND OTHER INCOME ... . 
Net Income Berore TAXEs ON INCOME 
FEDERAL AND STATE TAXES ON INCOME 
Net INCOME . 


DWI a eg cg UE 
RNINGS RETAINED IN BUSINESS . 
Per Share: 


Income Before Tax . 


I ih igs ae als! edb tat fa Ok wok 


Net Income . 
Dividends Paid eee ore 
Earnings Retained in Business . 


COMPARISON OF SALES, 








LIABILITIES 


CuRRENT LIABILITIES 


Accounts payable .... . 
Federal and state excise taxes . 
Accrued local taxes . ant. 2 
Federal and state taxes on income 
—estimated. .. é 
Less United States 
Government Securities . 


Total Current Liabilities . 


CapiTraL StocK AND SURPLUS 


Capital stock, par value $10 a 
share: 
Authorized — 3,500,000 shares 
Issued — 2,606,984 shares, of 
which 2,194 shares are in 
treasury and 2,604,790 shares 
are outstanding . .... 
Capital surplus (additional paid-in 
a eS ae a ae 
Earned surplus (earnings retained 
SS NS: on awd & 6% « 
Reserve for contingencies includ- 
ing fire, flood, and storm . 


PROFITS, AND DIVIDENDS 


1954 
$14,950,048 
6,199,879 
. 151,589 
$13,034,925 


7,820,767 


1953 
$16,188,074 
5,857,315 
123,577 
$12,853,199 


6,060,300 





$ 5,214,158 


$ 6,792,899 





$26,495,674 


$26,047,900 
1,638,400 
48,555,018 
800,000 


$28,961,865 


$26,047,900 
1,638,400 
43,983,976 
800,000 





$77,041,318 


$72,470,276 





$103,536,992 


$101,432,141 








1954 1953 
$256,455,964 $251,504,305 
25,085,412 22,941,246 
- 12,700,000 12,500,000 
12,385,412 10,441,246 
os 'd 7,814,370 7,163,172 
ch 4,571,042 3,278,074 
$9.63 $8.81 
4.88 4.80 
4.75 4.01 
3.00 2.75 
1.75 1.26 


Net sales for the year were the largest in the Company’s 69-year history. 


Average 
1950-1952 
$229,277,409 

22,257,015 
11,550,000 
10,707,015 
7,423,652 
3,283,363 


$8.54 
4.43 
4.11 


2.85 
1.26 






Copy of complete Annual Statement available from Standard Oil Company, Starks Bldg., Louisville 2, Ky., or may 
be secured from the Company’s Division Offices in Birmingham, Ala., Jacksonville, Fla., Atlanta, Ga., Jackson, Miss., 


and 426 West Bloom Ave., Louisville, Ky. 














Street News 





Number one commercial bank in New York is certain— 


But which bank will rank fourth remains in question 


reaciemg nw of the merger be- 
tween Chase National Bank 
and Bank of the Manhattan Com- 
pany at the end of March will settle, 
probably for a long time, the Num- 
ber One position in New York com- 
mercial banking. At the moment at 
least the disposition of the National 
City Bank management is to play the 
cards they are holding, a good hand 
strengthened by the $130 million new 
capital funds acquired through a stock 
offering last autumn. The interesting 
thing to watch from now on will be 
the contest for fourth position in the 
field—a contest that has been made 


a three-way affair by the engage- 
ment between the once silk-hat Bank- 
ers Trust Company and the more or 
less brown-derby Public National. 


Contesting with Bankers Trust 
for that fourth position will be the 
newly formed Chemical Corn Ex- 
change and the Gibraltar-like Guar- 
anty Trust Company. Using the De- 
cember 31, 1954, figures and giving 
effect to the two mergers in this 
threesome, the deposit positions of the 
three are: Chemical Corn Exchange, 
$2.62 billion; Guaranty Trust, $2.60 
billion; Bankers Trust, $2.53 billion: 








Should you 


That all depends. 


others ... 





It depends on which stocks or bonds you buy— 


It depends on your reasons for buying them—whether 
you re buying for investment purposes or in the hope of 
selling tomorrow for a quick profit. 


Certainly, there are uncertainties in the present situa- 
tion——political and economic. 


In some degree, that’s always the case, but our basic 
position never changes a bit. 


We think some securities are always better buys than 


We believe that sound opportunities for investment 
always exist for the man who’s looking ahead—for the 
man who’s a lot more interested in just where he'll stand 
in five or ten years—not five or ten months. 


If you feel you belong in that category yourself, we’ll 
be happy to help you select the stocks or bonds that seem 
most suitable to your own situation. 


Just tell us about your circumstances, your investment 
objective—growth, liberal dividends, or safety—and 
we'll do the best we can to help with your problem. 


MERRILL LYNCH, PIERCE, FENNER & BEANE 
70 Pine Street, New York 5, N. Y. 
Offices in 106 Cities 


invest now ? 














On the basis of deposits, these banks 
would be fourth, fifth and sixth, re- 
spectively, But it wouldn’t take much 
to change their positions. They could 
vary from quarter to quarter. And if 
they are position-minded—which they 
will be but which they will never ad- 
mit—there might be window dressing 
for the quarterly statements. 

Banks know all about window 
dressing. They still cling to the out- 
moded practice of getting out of debt 
to the Federal Reserve just before 
they have to reveal their positions 
four times a year. That is a supersti- 
tion which only the Guaranty and the 
First National in New York have 
been brave enough to keep in its 
proper category. 

Before the Bankers Trust changed 
its stripe and went out for branch 
banking it was as like the Guaranty 
Trust as two peas in a pod. Each 
thought its destiny would continue to 
be that of a banker’s bank, catering to 
large deposit accounts as the most re- 
warding in the matter of earnings per 
share or return on capital funds. 
Guaranty’s management still clings to 
that theory of banking. But Bankers 
Trust, having branched out by grad- 
ual steps into the field of neighbor- 
hood banking, is now making the 
deep plunge. Upon consummation of 
the merger with the Public National, 
the Bankers Trust will have 42 of- 
fices, the fifth largest branch system 
in the city. 


Regardless of the importance at- 
tached to properly located branches 
throughout the five boroughs of New 
York City, the big banks still have an 
eye to their locations in the financial 
district. By virtue of its absorption o! 
the Commercial National Bank, 
Bankers Trust holds a lease on the 
strategically located banking floor at 
the northwest corner of Wall and 
William, at one time the headquarters 
of the old Bank of America. In a yeat 
or so the Manufacturers Trust Com- 
pany will move its headquarters to 
that location. But in the absorption of 
Public National, Bankers Trust will 
acquire the building on Broad Street 
which the older generation still refers 
to as the Lee Higginson building—the 
finest piece of architecture in_ the 
downtown district. That building isnt 
far from the main office of Bankers 


Trust. 


FINANCIAL WORLD 
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Depreciation 








Concluded from page 3 





ing manufacturing enterprises have 
changed their depreciation policies, 
while another 20 per cent are still 
studying the matter. 

Even among the 35 per cent which 
have definitely decided against a 
change, this decision may be recon- 
sidered at any time, and it seems 
likely that many of these manage- 
ments will reverse their stand this 
year or next when new equipment 
acquired since the end of 1953 has 
reached a larger proportion of total 
assets. The matter is far from 


























































1 academic from the investor’s stand- 
n point, since varying depreciation poli- 
Y @ cies may exercise major effects on 
h 1955 earnings. 
0 Companies which adopt one of the 
0 @ {faster amortization methods both in 
>- @ their tax returns and in their reports 
tT @ to stockholders will understate their 
S. @ carnings (as compared with those 
to @ which would have been reported un- 
's @ der the previous method) by 48 cents 
d- #@ for each dollar of increase in depreci- 
t- @ ation accruals during the early years 
he HH of service life of recently-acquired 
of 7 assets. The difference of 52 cents rep- 
al, ## resents current tax saving. But later 
of- HH on, when annual charges under the 
1 #@ new method are less than those which 
would be called for under straight 
line depreciation, each dollar of this 
at- Mi deficiency will result in a relative 
nes HM overstatement of net also equal to 
ew #48 cents, assuming the tax rate re- 
a @ mains at 52 per cent. 
cial But a company which takes faster 
10! Hi depreciation in its tax return and 
nk, #@ continues to use straight line charge- 
the J offs in its reports to stockholders will 
r al Hl thereby increase its earnings during 
and iM the next few years by 52 cents (the 
ters Hi amount of the tax saving) per dollar 
yeat Hi of difference between the two depre- 
our @ ciation charges. Later on, its earn- 
s 10M ings will be 52 cents lower for each 
mn Ol Mi such dollar. Some companies may 
will @ try to even out such a variation by 
treet HM setting up a reserve for deferred taxes 
efers HM equal to the current tax saving, ap- 
—the Mi plying this reserve in later years. 
the It seems a contradiction not only 
ist' Hin terminology but in logic to speak 
nkets Mf of understatement of earnings now, 
or overstatement later, as a result of 
ORL) BH MARCH 2, 1955 





the adoption of depreciation policies 
whose reason for existence is the 
universally conceded fact that they 
permit more realistic statement of 
true earnings. It would be better to 
think of current and future earnings, 
for companies which adopt one of 
the new systems both in their tax 
returns and in their reports to stock- 
holders, as correctly stated—for the 
first time in many years. If industry 





goes on spending money for expan- 
sion and modernization, there will be 
no sudden drastic change in reported 
profits in future, but among enter- 
prises which write off their facilities 
faster there will be some non-com- 
parability between those which adopt 
this policy throughout and _ those 
which go on deducting straight-line 
depreciation in their reports to stock- 
holders. 








supervision is maintained. 
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Special Situations for 
EXTRAORDINARY 
CAPITAL GAIN! 


You are invited to join a small group of investors now profiting from 
THE OVER-THE-COUNTER SPECIAL SITUATIONS SERVICE, 
designed expressly for capital appreciation. 


This unique service—whose subscription list is limited to 2,000— 
selects and recommends unusual Over-the-Counter stocks that are 
candidates for extraordinary capital gain over a period of time. Once 
a Special Situation has been recommended, continuous year ‘round 


Investors in Capital Growth will note that: 


All 94 Special Situations recommended to date have resulted in total 
profits of 900.03 points against total loss of only 33.89 points—more than 


A typical example of an Over-the-Counter Special Situation is National 


cept a 3-month Introductory 
to THE OVER-THE-COUNTER SPECIAL SITUATIONS SERVICE. 
You would receive a Summary of all 94 Special Situations 
recommended to date, latest Supervisory Reviews and all 6 
new recommendations during the 3-month period; in addition, 
at no extra charge, a complete binder containing original 
analyses of 36 selected Specials previously recommended, in- 
cluding 7 Especially Recommended for purchase now. > 
Backed by The Value Line Research Organization—one of America’s 
investment research groups—THE OVER-THE-COUNTER 
SPECIAL SITUATIONS SERVICE searches out the special “work-out” 
values, abnormally high yields or unusually strong growth situations 
that offer possibility of extraordinary capital gain. To reduce risk 
to the minimum, the Service selects only securities that appear marked- 
ly undervalued relative to current or prospective earning power and 
dividend paying ability. These soundly managed and adequately 
financed companies, as they gain seasoning, can advance widely in 
price regardless of the trend of the general market. 


To take advantage of this offer, send $25 with your name and address 
to Dept. FN-19. or mail coupon below. 


THE OVER-THE-COUNTER 
SPECIAL SITUATIONS SERVICE 


Published By Arnold Bernhard and Co., Inc. 


26 dollars of gain for every dollar of loss! 
ci oa Of the 27 Specials recommended in 1954, 26 made gains 
The single exception went down 8%. 
a . Co. recommended on June 21, 1954 at 8%. 
stock has appreciated 72%. 
SPECIAL You are invited to ac 
OFFER: 


The Value Line Survey Building 
5 East 44th St., New York 17, N. Y 


as high as 1790. 


Since recommendation, this 


Subscription 





THE OVER-THE-COUNTER SPECIAL 


NOTE: If you would prefer 
to receive a short-term trial 
of one month including two 
previous recommendations, 
two new recommendations, 
and all new supervisory re- 
views over the 4-week period, 
enclose $5 with your name 
and address. 











SITUATIONS SERVICE 
Dept. FN-1S, 5 East 44th Street 
New York 17, New York 

Please enter my 3-month Introductory sub- 
scription. 1 enclose check for $25. Send me 
at once the complete binder with currently 
recommended specials already filed. 
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4 Southern California ¥ 
3 =©—Edison Company 
yé » 4 
4): DIVIDENDS ’ 
’ The Board of Directors has ; 
4 authorized the payment of the ff 
; following quarterly dividends: ’ 
34 Payable March 31, 1955 : 
‘ to stockholders of record ff 
¢ March 5: ¢ 
»4 ORIGINAL PREFERRED STOCK > 
> Dividend No. 183 ? 
‘ 50 cents per share. ? 
4 CUMULATIVE PREFERRED STOCK, ’ 
4 = 4.32% SERIES ? 
\ Dividend No. 32 »4 
\ 27 cents per share. ? 
ae } 

Payable April 30, 1955 > 

to stockholders of record , 
April 5: 4 
COMMON STOCK ? 
Dividend No. 181 ? 

60 cents per share. ‘ 
PREFERENCE STOCK, »4 
4.48% CONVERTIBLE SERIES »4 
Dividend No. 32 sé 

28 cents per share. ? 
PREFERENCE STOCK, ( 
4.56% CONVERTIBLE SERIES ¢ 
Dividend No. 28 y 4 

2812 cents per share. F ¢ 
———__—. . 

Payable May 31, 1955 } 

to stockholders of record Pi 


May 5: ; 


CUMULATIVE PREFERRED STOCK, 
4.08% SERIES > 
Dividend No. 21 4 


dn 




















2512 cents per share. ‘ 

CUMULATIVE PREFERRED STOCK, af 

4.88% SERIES > 

Dividend No. 30 n4 

3012 cents per share. ‘ 

Payable June 30, 1955 }' 

to stockholders of record ‘ 

dune 5: 4 

- ORIGINAL PREFERRED STOCK rf 

Dividend No. 184 > 

¢ 60 cents per share. ; 

‘ CUMULATIVE PREFERRED STOCK, , 

A Bividend Nov 33 , 

ivicen °. 

; 27 cents per share. , 

4 Checks for the above dividends \ 

’ will be mailed from the Com- 9 

4 pany’s office in Los Angeles on ¢ 

; rs oe payable dates in- ? 

icated. » 

’ P.C, HALE, Treasurer ‘ 

, February 18, 1955 . ’ 

y4 
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SOUTHERN PACIFIC COMPANY 
DIVIDEND NO. 149 


A QUARTERLY DIVIDEND of Seventy-five 
Cents ($.75) per share on the Common Stock 
of this Company has been declared payable at 
the Treasurer’s Office, No. 165 Broadway, New 
York 6, N. Y., on March 21, 1955, to stockholders 
of record at the close of business February 28, 


1955. 
E. J. GOODWIN, Treasuref. 
New York, N. Y., February 17, 1955. 
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Razor Industry 





Continued from page 7 


the three largest makers of office 
equipment and its profitable electric 
shaver business is somewhat over- 
shadowed at the moment by more 
dramatic progress in the electronic 
computer field, Record sales and earn- 
ings are indicated for Remington in 
the fiscal year ending March 31. 

Schick, Inc., is the only company 
operating solely in the electric razor 
field. Sales of the company have 
climbed from $4.5 million in 1945 to 
$9.7 million in 1947 and to $20.6 mil- 
lion in 1953. In the first nine months 
of last year, dollar volume showed a 
healthy 15 per cent gain over the 
similar year-earlier period and a 
lower tax bill permitted a substantial 
rise in net profits. Schick will soon 
move to a new Lancaster, Pa. plant 
(termed “the most modern in the 
industry”) because further expansion 
at Stamford, Conn. was considered 
unfeasible. 

Sunbeam, Inc., produces a wide va- 
riety of household appliances includ- 
ing the Mixmaster, Shavemaster, and 
Coffeemaster; an automatic toaster 
and electric blanket. A line of port- 
able electric tools was recently intro- 
duced and production of a new-type 
lawn mower will start this spring. 
The company has important foreign 
subsidiaries whose earnings are re- 
flected in its accounts only to the ex- 
tent of dividends received. The equity 
in undistributed net equaled $1.22 per 
share of Sunbeam in 1953 and will 
run higher in the March 31, 1955 
fiscal year. 

Ronson Corporation, adversely af- 
fected by increasing competition in its 
major field—cigarette lighters—has 
turned to electric razors to diversify 
its lines. It is still too soon to ap- 
praise the results of the company’s 
venture in this field and, meanwhile, 
a sizable deficit will be reported for 
1954, : 

Longer term prospects for Gillette 
and the “Big Three” in electric shav- 
ers—Remington, Schick, and Sun- 
beam—appear favorable in view of 
the likelihood that the male popula- 
tion will continue to rely on both 
electric and safety razors to remove 
the unsightly stubble.  Gillette’s 
growth in newer fields should com- 








Burroughs 
221sT 


CoNSECUTIVE CasH DIVIDEND 


A dividend of twenty-five cents 
($.25) a share has been declared 
upon the stock of BuRRoUGHs 
CorporaTION, payable April 20, 
1955 to shareholders of record at 
the close of business March 26, 
ne ke 


SHELDON F. HALL, 
Vice President and Secretary 


Detroit, Michigan, 
February 22, 1955 














AMERICAN STORES 
COMPANY 


146th Dividend 


The Board of Directors 
on February 16, 1955 de- 
clared the regular quart- 
erly dividend of 50c per 
share. 

At the same time the 
Board of Directors de- 
clared a 5% stock divi- 

end. 

Both dividends are 
payable April 1, 1955 to 
stockholders of record on 
March 1, 1955. 


P _ JOHN R. Park 
Vice President and Treas. 
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ANCHOR POST PRODUCTS wc. 


The Board ot Directors 
today declared a quar- 
terly dividend of 20 
cents per share on the 
Common Stock of the 
Corporation, payable 
March 22, 1955, to stock- 
holders of record March 
1, 1955. The transfer 
books will not be closed. 


Cc. J. GROSS 


Treasurer 
FEBRUARY 18, 1955 











FINANCIAL WORLD 
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pensate for any possible slowing down 
in its blade sales, while results of 
Remington and Sunbeam will pri- 
marily reflect trends in office equip- 
ment and appliances since electric 
razors are still “little shavers” in their 
over-all operations. 


Basic Principles 





—— 


Concluded from page 11 


of the country’s railroad mileage was 
in the hands of receivers or trustees. 
It is to be hoped that mass insolvency 
such as this will never be witnessed 
again in any industry, but some firms 
are bound to fail even under prosper- 
ous conditions. The attitude of the in- 
vestor toward a bankrupt company 
must be heavily influenced by the cir- 
cumstances of the individual case, but 
some generalizations are in order. 

The most important consideration 
in any bankruptcy is the reason why 
it became necessary. If a company 
with reasonably dependable earning 
power has been forced into trustee- 
ship by excessive debt, its difficulties 
are likely to be permanently cured 
merely by scaling down these obliga- 
tions under a reorganization plan. 
There is even one case on record of 
an organization (St. Louis South- 
western Railway) which spent twelve 
years in bankruptcy, with every pros- 
pect of complete extinction for both 
common and preferred stock and 
drastic rearrangement of debt, yet 
emerged with no change whatever-in 
its capitalization. 

This happy result was brought 
about by a steady and substantial in- 
crease in earning power, and is most 
decidedly not typical. In most cases, 
junior security holders are forced to 
make some sacrifices, and the best 
opportunities are usually found 
among fairly senior bond issues, 
which tend to become unduly de- 
pressed in price while bankruptcy is 
in progress. But even a small first 
mortgage bond issue offers little at- 
traction if the company’s difficulties 
have been caused by fundamental eco- 
homic changes such as a secular de- 
dine in demand for its products, 
ttinous competition (either within 
the industry or from other products) 
(t inability to keep up with expen- 
‘ive technological developments. 
MARCH 2, 1955 
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C.1.T. 
FINANCIAL 
CORPORATION 


DIVIDEND NO. 130 








A quarterly dividend of $0.50 
per share in cash has been 
declared on the Common 
Stock of C. I. T. FinanciaL 
Corporation, payable April 
1, 1955, to stockholders of 
record at the close of busi- 
ness’ March 10, 1955. The 
transfer books will not close. 
Checks will be mailed. 

C. Joun Kunn, 


Treasurer 
February 24, 1955. 




















THE COLORADO FUEL AND IRON 
CORPORATION 


DIVIDEND NOTICE 


At a meeting of the Board of Directors of The 
Colorado Fuel and Iron Corporation held in New 
York, N. Y., on February 23, 1955, a dividend 
on the common stock of the corporation in the 
amount of thirty-seven and one-half cents per 
share was declared, payable March 31, 1955, to 
stockholders of record at the close of business on 
March 7, 1955. The regular quarterly dividend 
on the series A $50 par value preferred stock 
in the amount of sixty-two and one-half cents per 
share, and also the regular quarterly dividend on 
the series B $50 par value preferred stock in the 
amount of sixty-eight and three-quarters cents per 
share, were declared, payable on March 31, 1955, 
to stockholders of record at the close of business 
on March 7, 1955. 


D. C. McGREW, Secretary 








NAL STEEL. 


Corporation, 


101st Consecutive 
Dividend 


‘The Board of Directors at a 
meeting on February 11, 1955, 
declared a quarterly dividend of 
seventy-five cents per share on 
the capital stock, which will be 
payable March 14, 1955, to 
stockholders of record February 
25, 1955. 5 

Paut E. SHRoapDs 
Vice President & Treasurer 




















FREE 


$4.50 
BOOK 


DRE INVESTMENT 
ASSOCIATES 
INCORPORATED 


53 STATE ST. - BOSTON, MASS. 
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“NEW METHODS 


for PROFIT in the 
STOCK MARKET” 


by Garfield A. Drew 
Noted Financial Advisor 


GONE ARE THE DAYS of hit or miss speculation. Today a store of 
scientific knowledge and experience to meet the challenge of the 
modern stock market. Garfield A. Drew, President of Drew Investment 
Associates, has brought together in one 365-page Book all the technical 
Methods and Studies used by Wall Street professionals. “New Methods 
for Profit in the Stock Market” is a practical guide to the most success- 
full trading and investment methods developed—shows how profits are 
made in today’s market. 25 specific market techniques explained, 
analyzed, appraised. Selling in leading bookstores from coast to coast 
at $4.50—this Book is yours entirely FREE with a month’s trial of the 
Drew Reports at $5—Including Monthly Chart of the Odd Lot Indexes 


—-specific buying and selling advices. 


Attached is $5 to cover the latest 
edition of ““New Methods for Profit 
in the Stock Market” and all the 
Drew Reports for the next four 
weeks. 
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Stock Split-up Notice 


A two-for-one stock split-up has been 
authorized to be effected in the form of 
a dividend on the Common Stock of the 
Corporation, payable on March 10, 
1955 to share owners of record at the 
close of business February 23, 1955, at 
the rate of one share of Common Stock 
for each share of Common Stock held 
of record on said record date. 


Dividend Notice 


A quarterly dividend of $1.10 per share 
(on the Common Stock outstanding 
prior to the stock split-up) has been de- 
clared on the Common Stock of the 
Corporation payable March 10, 1955 
to share owners of record at the close 
of business February 23, 1955. 

ALLEN D. MARSHALL, Secretary 
New York, 


New York, 1955 


GENERAL 
DYNAMICS 


CO RR. PF DBR A. 2d? Con 
445 Pork Avenue, New York 22, New York 


January 27, 





CORPORATE EARNINGS 

















7" 
UNITED FRUIT 
COMPANY 







Consecutive 
Quarterly Dividend 


A dividend of seventy-five cents 
per share on the capital stock of 
this Company has been declared 
payable April 15, 1955, to stock- 
holders of record March 11, 1955. 

EMERY N. LEONARD 

Secretary and Treasurer 
. Boston, Mass., February 14, 1955 ) 




















HARVESTER 
COMPANY 





INTERNATIONAL 


The Directors of International Harvest- 
er Company have declared quarterly 
dividend No. 160 of fifty cents (50¢) 
per share on the common stock payable 
April 15, 1955, to stockholders of record 
at the close of business on March 
15, 1955. 


GERARD J. EGER, Secretary 








EARNED PER SHARE 
ON COMMON STOCK: 


1954 


1953 


12 Months to December 31 





| D —Deficit. 


Allied Laboratories ...... $3.27 
American Airlines ....... 1.51 
American Cyanamid ..... 2.95 
Amer. Potash & Chemical a3.98 
Bliss & Laughlin......... 2.54 
Bohn Aluminum & Brass D0.66 
Bon Amit Go; “B” 5.00.5. D0.69 
Briggs & Stratton........ 8.40 
Pan NGG: he Sade oko a 6.61 
Calumet & Hecla......... 1.08 
Central Elec. & Gas...... 1.15 
Cent. Ohio Light & Pwr.. 3.18 
Certain-teed Products ... 2.49 
Chapman Valve ......... 6.25 
Clark Equipment ........ 5.02 
Cleveland Electric ....... 3.86 
Colorado & Southern..... 2.05 
Golumibia: Gas. oss i ssc. 1.09 
Commercial Credit ...... 4.86 
Cone UMiRls 23: caxteawe lc 0.82 
CenCIDle Steel .coess.c d's 2.83 
Detroit Edison si......... 2.05 
Detroit Steel Corp........ 0.49 
Dr - PRE cevcig essere: 1.10 
Eastern Utilities Assoc.... 2.22 
Edison (Thomas A.)..... al.77 
Florida Power & Light... 3.50 
Giant Port; Cement: ..... 1:35 
OE ee eee 5.54 
| Gauteiier (7. Bj .......; 6.82 
Goodrich (B.. F 0s... 645 4.40 
Great Lakes Paper....... *2.43 
Halliburton Oil Well..... 4.94 
Hussmann Refrigerator .. 2.04 
Illinois Terminal R. R... 0.39 
Int’l Petroleum .......... 1.75 
jowa Power & Light..... 1.83 
Jefferson Lake Sulphur... 3.01 
Kansas City Southern Ry. 5.20 
Kansas Power & Light... 1.56 
Maes £5. 5.) . «6055506 2.24 
Patiede (Gas)... Gs.ccs.... 0.94 
oT ot a CC ne ae 3.68 
McGraw-lull ...¢262.56. 6.73 
Missouri-Kansas-Texas .. D0.80 
Mohawk Carpet ......... 1.53 
| aa 1.49 
Nashville, Chatt. & St. L. 12.63 
N,. ¥, Air’ Brake. ........ PAR} 
Niagara Mohawk Pwr.... 2.11 
Northeast Airlines ....... 0.12 
Pacihc Finance ...:....;. 3.40 
Panhandle Eastern P.I.... 4.26 
Pate, Wawts ¢ csews kaos: 2.14 
Fenna. Salt Mfg.......... 2.73 
Pitzer (Coma) seis ss 2.95 
Phila. & Reading C. & 1... 5.20 
Pittsburgh & Lake Erie... 9.86 
Raybestos-Manhattan .... 4.45 
Reliable Stores .5. <2... 3.09 
St. Louis Southwestern... 90.48 
Soett Paper . os haben: 2.33 
Seagrave Corp. ...... east» “ae 
Signode Steel Strapping... 3.96 
Simonds Saw & Steel..... 4.36 
Standard Packaging ..... 1.96 
TiDNORNMNG: 5 515 elton a ote te oe al.09 
Texas: Uailties® 2s uc... 3.85 
Third Avenue Transit.... 0.29 
Thompson Products...... 4.25 
Wmited’ Carbon = 25... 5... 3.44 
U. S. Smelt., Ref’'g & M.. 0.56 
Western Pacifier ...<...... 4.42 
Western Union Telegraph 7.58 
Waleox: Gil 4. ose. fase 231 
Woodward Iron ......... 8.25 
*Canadian currency. «a -Combined 


$2.84 
1.86 


rst) 

WWNON PUN UI, 
Oe Omw 

SRERSESS 


0.07 
14.37 
5.35 
2.66 
47.85 
1.92 
1.76 
3.01 
4.03 
1.03 
al.13 
3.33 
D15.65 
3.56 
3.26 
D4.68 
8.50 
11.65 
3.31 
7.86 


common. 
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CORPORATION OF AMERICA : 

180 Madison Avenue, New York 16, N.Y. _ 

HE Board of Directors has this day ee 

declared the following dividends: spec 

41% % PREFERRED STOCK, SERIES A sim 

The regular quarterly dividend for 







the current quarter of $1.12'2 per 
share, payable April 1, 1955, to 
holders of record at the close of busi- 
ness March 7, 1955. 

7% SECOND PREFERRED STOCK 
The regular quarterly dividend for 
the current quarter of $1.75 per share, 
payable April 1, 1955, to holders 
of record at the close of business 
March 7, 1955 

COMMON STOCK 
12% cents per share payable March 
24, 1955, to holders of record at the 
close of business March 7, 1955. 
R. O. GILBERT 


Secretary 

























February 23, 1955. 














LONG ISLAND LIGHTING COMPANY 





QUARTERLY 


DIVIDEND 





PREFERRED STOCK 


The Board of Directors has de- 
clared the following quarterly 
dividends payable April 1, 1955 
to holders of Preferred Stock of 
record at the close of business 
on March 11, 1955: 


Series Per Share 
Series B, 5% $1.25 
Series D, 4.25% $1.0625 
Series FE, 4.35% $1.0875 
VINCENT T. MILES 
Treasurer 





February 23, 1955 























FIRTH 4 CARPET 


COMPANY, NEW YORK, N. Y. 








DIVIDEND NOTICE 


The Board of Directors has declared 
a dividend of 10 cents ($.10) per 
share on the common stock, pay- 
able March 15, 1955 to stockhold- 
ers of record February 28, 1955. 
The transfer books will not close. 


W. W. HARTS, JR. 
Treasurer 


FINANCIAL WORLD 
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Water Companies 





— 


Concluded from page 5 


In the Southwest and Far West, 
sme communities treat sewage water 
so that it may be salvaged for prac- 
tical uses, and although the idea is 
unpopular, sewage water can be made 
quite safe to drink. In Baltimore, 
Md., sewage water is piped under 
special contract to steel plants, and 
similar instances may be cited. 

Privately-operated properties com- 
prise about 30 per cent of the total 
number of water companies, with the 
other 70 per cent being municipally 
owned. (In comparatively few places, 
the water supplies are both publicly 
and privately owned.) Largest of the 
private water companies is American 
Water Works, a holding company 
whose Operating units serve com- 
munities in 19 states extending from 
the eastern seaboard to Kansas and 
lowa. Second largest is California 
Water Service Company which serves 
Stockton, Bakersfield, East Los An- 
sles and some score of other com- 
iunities. These and other companies 
have been establishing successive new 
peaks in gross revenues in recent 
years; in some instances net income 
nas kept pace. 

During the last two years, dividend 
payments have been increased by 
Ualifornia Water Service, Hacken- 
ack Water, Jamaica Water Supply, 
Southern California Water and West 
Virginia Water Service. 

New York Water Service com- 
irises a special situation since it has 
ceived a large cash flow from the 
ale of properties in suburban Buffalo 
id in Suffolk County, Long Island, 
0 county water authorities. Two 
ither properties, one in suburban 
Syracuse and the other in suburban 
Rochester, are also expected to pass 
nto county ownership. The present 
jtice of New York Water Service 
hares, therefore, bears no relation to 
anings or to dividends paid. In the 
Wo transactions already made, the 
‘mpany received payments: totaling 
well in excess of $19 million,” an 
‘wount based on “fair value” rather 
an on original cost of equipment, 
‘hich is one customary basis for the 
‘stablishment of water rates. 
Looking into the future, the Ameri- 
tn Water Works Association fore- 
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casts that by 1975, growth in popu- 
lation and consumer rate of use will 
require a water supply 142 per cent 
greater than that of an average day 
at present. But in order to meet 
theoretical peak demand, facilities 
will have to be increased by 235 per 
cent. The privately-operated- water 
companies therefore face assured 
growth, although in years of de- 
pressed business conditions luxury 
demands ior water will tend to flat- 
ten out. Through the years, water 











company earnings have been fairly 
stable and on a generally rising basis. 
Although yields are not generous, 
dividend payments are well assured. 
The blue chip on the list is Hacken- 
sack Water, a dividend-payer since 
1887. American Water Works and 
Hackensack are listed on the New 
York Stock Exchange and Scranton- 
Spring Brook on the Philadelphia- 
Baltimore Exchange. The other com- 
panies listed in the tabulation are 
traded over-the-counter. 
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UTILITIES 
COMPANY 


DIVIDEND NOTICE 


The Board of Directors today 
declared a dividend of 58 cents 
per share on the Common Stock 
of the Company, payable April 
1, 1955 to stockholders of 
record at the close of business 
March 2, 1955. 


D. W. JACK 
Secretary 








A February 18, 1955 


S 











DIVIDEND NUMBER 43 
Interlake Iron Corporation has 
declared a dividend of 30 cents 
per share on its common stock 
payable March 31, 1955, to 
stockholders of record at the close 
of business March 15, 1955. 


it ill 


\ INTERLAKE 


(¢CORPORATION 
=~ CLEVELAND, OHIO 
Blast furnace plants In Chicago, Duluth, Erie and Toledo 


















—> FLASH ANNOUNCEMENT !! < 


ATTACH $1. TO THIS COUPON AND MAIL 
For A Whole Month You Will Receive STANDARD & POOR'S 


Buy, Hold ana Switch Recommendations 








on 99 Closely Watched Stocks 





. . . Without additional cost you will also get data on share earnings 1953-54, indi- 
cated dividends, current per cent yield, Standard & Poor’s market policy and advice 


on recommended investment cash reserve. 


. .. Included in the closely watched stocks, you will find 19 sound issues for appre- 
ciation; 18 for appreciation combined with worthwhile income and 22 for income, 
most of which have long, unbroken dividend records. 





‘am ACT NOW-— MAIL =| 

j 

; $ I enclose $1. Send me Standard & Poor’s Buy, Hold & Switch recom- 4 
mendations on 59 closely watched stocks for the next month together with 

4 earnings, yield, dividend data and your market policy. Offer open to new j 

{ readers of this survey only. { 

B Name as 

i Address $ 3 

d Aa. tee eto Ua ess we pees ae tes ‘ Zone , i 
4 ETE Pe eee ME ware Date ere 

’ A 

| POOR’S INVESTMENT ADVISORY SURVEY 4, 

§ Published by Standard & Poor’s Corporation (Established 1866) t 

j The Largest Statistical and Investment Advisory Organization in the World | 
345 Hudson Street, New York 14, N. Y. A429- 1298 
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4 as DIVIDENDS DECLARED 
F To receive a dividend, stock must be 
see See, held on the ex-dividend date, normally 
mn a three days before the record date. Ke Nac 
SUNDSTRAND op | (ESSE : 
Pay- of rs Nat 
. . Company able Record Nat 
Allen Industries ...... Q20c 3-15 3-3 Nile 
American Airlines ..... 7 rat =e GIDDINGS Nev 
Amer. Bosch-Arma.....25c 4-1 3- Nev 
Amer. Colortype ..... O2ec 3-15. 3.1 & LEWIS Nor 
Amer. Laundry ~ eo ty on S 
Amer. Metal Prod....37%c -3 -11 Nor 
4 tl Hi HV) ST R A ei BP American News ..... Bi25c 3-15 3-4 MACHINE TOOL CO. Pac 
American Stores ..... O50 He! 3 A Pen 
Amer. Writing Paper...20c 3- - . : 
MACHINE TOOL CO. Amchor Bost’ Pueideis..ate $22 $1 The Board of Directors has [§"S 
Aro Equipment ........ 30c 30 44-1 3-23 - Pitt 
& Bangor & Aroostook R.R. 9 declared a dividend of 50 Pra 
We a <n cd tae 125 41 3 
DIVIDEND NOTICE besa lanes aC hess ear 3-15 2-28 cents per share on the com- * 
a Beau Brummel Ties..... 10c 3-14 2-28 Py 
The Board of Directors de- Burgess Battery ....... 50¢ 3-11 3- 1 mon stock, payable March 28, Ray 
l BD os bs zaindan eee E50c 3-11 | Ree 
% " red a regular quarterly Cannon Mills .......... 75c 403-15 = 2-28 1955, tostockholders of record Rel: 
dividend of 40¢ per share on Central Foundry ..... Q10c 3-21 3-8 Rot 
the common stock, payable Chamberlin Co.......... 10c 3-15 3-3 March 17, 1955. 
M : Chic. Rivet & Mach...Q40c 3-15 3-2 “= 
arch 19, 1955, to stockhold- Cleveland-Cliffs Iron.Q30c 3-15 3-3 RALPH J. KRAUT 
ers of record March 9, 1955. Chetite Geen. ..<s45 cand 25c 93-10 2-28 a 3 f 
—— Credit .. bec oe a President and General Manager 
AN Conde Nast Pub........ Cc -1 3- 2 
- jt IDSTROM, Congoleum-Nairn ...... a $i 21 
Vice President-Treasurer "Saree. 20c 3-30 3-15 February 15, 1955 
Cornell Paperboard ...Q25c 3-10 3-2 
Rockford, Illinois Cosden Petroleum ...... a $5 &i Fond du Lac, Wisconsin 
eS rere 25 4-1 3-18 
February 22, 1955. Crown Zellerbach ...... 60c 4-1 3-11 
eo: Le. eee 50c 3-31 3-17 
ee Q$1.25 3-31 3-17 
Detroit Edison ........ 40c 4-15 3-24 
Detroit Harvester ....Q030c 3-15 3-1 ' 
Diana Stores ........ Qe 319 31 PERM e: 
Dresser Industries ..Q62%c 3-1 3- 1 
Dike Power... 2203 400 4-1 3-15 INTERNATIONAL SALT 
The ARO EQUIPMENT CORP. Du Pont (E.L.)......$1.25 3-14 3-1 COMPANY 
k Duval Sulphur ....... 31%c 3-31 3-10 DIVIDEND NO. 163 
Bryan, Ohio Eastern Gas & Fuel....10c 4-1 3-4 : 
East. Stainless Steel....25c 3-30 3-14 A dividend of ONE DOLLAR 
vm Ero Manufacturing .QI2%c 3-15 3-1 a share has been declared on the 
Quar erry Firth Gey a ae ee 10c 3-15 2-28 capital stock of this Company, 
Dividend Notice Florida Power ........ 40c 3-20 3-4 payable April 1, 1955, to stock- 
F ae Bonne vee Mx aa ; = 4 holders of record at the close of 
The Board of Directors has Gar fy ta nah O61 3-31 3-18 business on March 15, 1955. The 
declared a quarterly dividend of Caled Ciaeae 50c .; Stith tradidbie backs of Hs Com- 
30c per share in cash on com- Grace (W. R.).ci5... Q50c 3-12 2-28 pany will not be closed. 
mon stock, payable April 15, Gt. Northern Paper....60c 3-10 3-1 HERVEY J. OSBORN 
1955 to shareholders of record Gt. Western Sugar..... 30c 4-2 3-10 Exec. Vice Pres. & Sec’y. 
at the close of business on Do ee Y25c 4- 2 3-10 - a ee ; 
Greenfield Tap & Die.Q50c 2 a7 3. 7 ARARAPARARARARARARAARARAAARAARAPARARARARARARA 
March 23, 1955. Hazeltine Corp. ....... fos 3-15 3-1 
Illinois Cent. R.R....... Sco 41 3-2 
L. L. HAWK nen ya ae oe 6 a pe te REAL ESTATE 
oe nt’l Harvester ....... Oc 4-1 3-1 
Sec.-Treas. Interstate Pwr........ 17%4c 3-21. 3-4 NORTH CAROLENA 
Johns-Manville ........ 75c «6 3-11Ss 2-28 BEAUTIFUL ESTATE 
February 15, 1955 Ce Q62%c 3-10 2-28 FLAT ROCK—NORTH CAROLINA 
‘ Kansas City South. Ry..75c 3-15 2-28 One of the thow plasce of Western Nort 
Kelvinator of Can..*Q37%c 3-20 3 -4 Carolina, located in historic mountain resort 
Kennecott Copper ....$1.25 3-29 3-2 | area, one mile from Hendersouwitie 25 a 
Newmont Mining Rekiehe Gap qn viciss. 5 5c 4-1 3-18 ee Sida adie of tae Ge Built | 
Corporation ii bo cee ae 3 years ago by a ve for oer comes 
-luup Cup ...... - - » 6 til *f ivi ining room: 
Dividend No. 108 Lae (ore. 5i. 556.2 O2c 3-31 3-14 rec ay * mae porch, kitchen, prt rooms, yponin 
On February 23rd, Bien: the af eel . iS ae ee 25c §=63-31_—Sss 3-15 = egy Pr araprag | borage “Sh om Pre 
ac mea My ge” > georagettnmeng yo Lorillard (P.) ......-. % 41 37) ee ee 
2,658,230 shares of its Capital Stock now Magnavox Corp. ...Q37%c 3-15 2-26 Condition Perfect — Price $78,000 
ae eet gery ol peed gg oe, EE 50c 3-15 3-1 Can Be Purchased Beautifully Furnished 
ee Marc a. 1955, McCormick & Co....... 35c¢ 3-10 2-18 ‘ 
, ; : ontact—L. B. PRINCE 
WILLIAM T. SMITH, Treasurer McGraw Electric ...... 50c 3-10 3-3 HENDERSONVILLE, N. C. 
New York, N. Y., February 23rd, 1955. a yo Supply ose. oc a Atty for Estate 
uskogee Co. ....... ic - - 
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DIVIDENDS DECLARED 
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Hidrs. Hidrs. Hldrs. 
Pay- of Pay- of Pay- of 
Company able Record Company able Record Company able Record 
Nachman Corp. ....... 25c 3-10 3-2 | Rotary Electric Steel....75c 3-15 -3- 1 | U.S. Potash ......... QO45c 3-15 3-1 
National Gypsum ...... 50c 4-1 3-21 | Seagrave Corp. ...... Q30c 3-10 2-25 | U.S. Tobacco ........ Q30c 3-15 2-28 
Nat’l Standard ....... Os0e.- 4. 1 —_ 315-1 Seow Mile: -. sc. c5 5. Sc 3-23 3-9 | Utah Power & Light....50c 4-1 3-4 
Nat’l Supply ....... Q62%c 4-1 3-18 | Southern Calif. Edison.60c 4-30 4-5 | Virginia El. & Pwr...Q35c 3-21 2-28 
Niles-Bement-Pond ....50c 3-15 2-28 | South. Indiana ae" West. Kentucky Gas....l5c 3-15 3-1 
Newport Industries..... 10c 3-18 3-4 Se Fas veka es Q37%e 3-30 3-10 | W. Va. Pulp & Paper. 035¢ 4-1 3-8 
New York Auction..... 20c 3-21 3-7 | Southern Pacific ..... Q75c 3-21 2-28 | Worthington Corp.....Q50c 3-19 3-1 
North. Indiana Pub. Stix, Baer & Fuller..... 30c 63-10 = 2-28 ieiiieiesiaiiiie 
Seree tes sees cies cae Mc 3-21 3-4 Stokely-Van Pe 25c 4-1 3-16 ae . 
Northern Natural Gas.Q50c 3-25 3-4 | Stromberg-Carlson ..... 40c 3-31 3-15 | Virginia~Carolina 
Pacific Tin Cons........ 10c 3-10 2-28 | Stroock (S.) ......... Q40c 3-15 3-4 Chemical 6% pf.....$1.50 4-1 3-16 
Penna. Salt Mfg....... Q40c 3-15 2-28 | Talcott (James) ..... Q25¢ 4-1 3-15 Stock 
Permutit Mfg. ....... Q25c 3-10 2-25 | Texas Utilities ........ 5S8e 4-1 3-2 | Amer. Stores .......... 5% 4-1 3-1 
We «ci detiasendaus El5c 3-10 2-25 | Thompson Products..... 35c 3-15 3-3 | Magnavox Corp. ....... 5% 3-15 2-26 
) Pitts. Plate Glass....... 450 429 48 | Time Ime. .....:.%..... 50c 3-10 3-3 | Sperry Corp. .......... 5% 3-25 3-1 
Pratt & Lambert....... 75c 4-1 3-11 | Tishman Realty ...... Q35e 3-25 3-15 Omissions 
Puget Sound Pulp....Q50c 3-31 3-7 | Todd Shipyards ........ $1 3-15 3-8 oo ' os 
> PB puliman Inc. ........ Q75c 3-14 2-28 | Udylite Corp. ......... ee. Gee) ete on eee ee 
Prrene Mil. .:....c.ss- $5 3-11 222 | Underwood Corp. ...... eee er ee eg ee 
, Raybestos-Manhattan ..50c 3-11 2-25 | United-Carr Fastener Q40c 3-15 2-28 tores; Seiberling Rubber 472% pf.; Stan- 
oh — eee cs ee va Ler Specialties ...... 0c 4-5 3-7 ard Tube. 
Reliance Oe Stee gcc tee 3- - niversal Match ..... Q3c 3-15 3-1 . : Die = 
fahertshaw-Bulion’ .OS7iz¢ S21 340 | Universal Products 2 -25e Sa 3.3 | enc ogRadign, currency, Ri—Bi-monthly. E—Ex 














AUTHORITY ON RAILROAD VALUATION 
FORECASTS EXCITING NEWS ON 


CHESAPEAKE & OHIO NEW HAVEN 
NEW YORK CENTRAL _ PENNSYLVANIA 
SOUTHERN PACIFIC 


Headlines on the financial pages! That’s what’s in the making for these five 
rails! This is the flat statement made by Thomas G. Campbell, leading authority on railroad finance and 
valuation and author of the widely acclaimed ‘Hidden Values in Receivership Rails” and ‘Campbell's Rail 
Compendium for 1953.” 


Not since he issued his memorable Report entitled “Coming Boom in Rails’ in December 1950 has Mr. 
Campbell been so aroused at the market possibilities of the rails. 


Now he takes you behind the scenes in five separate Studies, spelling out for you certain as-yet-unknown 
developments now building up. He includes specific 


PRICE PROJECTIONS FOR 1955 


These new Studies are just off the press. Any one analysis available at $5 per copy; 
any three for $12 and all five for $18. 





THOMAS G. CAMPBELL Co. 


Incorporated 
52 Broadway, New York 4, N. Y. HAnover 2-3832 



































t 
Please send me the following Rail Studies. j 
t CHESAPEAKE & OHIO ([] NEW HAVEN [] ] 
i NEW YORK CENTRAL [] PENNSYLVANIA [] i 
i SOUTHERN PACIFIC [] ] 
i 
: I enclose $....ccccees in full payment. (Residents of N. Y. City add 3% for sales tax) | 

I 
SOROS. .ccccesa CSTE V6.6. 6 Se LEPC HAS 6 CORE CEN ECON DS WERE ORS Breleas oe be 66s Ces eCteeaee e i 

l 
Street eeeeeoeaeeeeeaee eee ee eeeeoeeeeee City “ese @@eeeee eeeeeeeeeeee State “ee eeeeeee I 


MARCH 2, 1955 





WHEN YOU SUBSCRIBE. 
FOR PERSONAL SUPERVISORY 
INVESTMENT SERVICE 


(1) Prepare a definite program based upon 
your objectives and resources, looking to 
capital enhancement, income, or both; 


(2) 
(3) 


Analyze the portfolio already established; 


Tell you how to recast it so as to bring 
it into line with current business and 
investment prospects, and in accord with 
your objectives; 


(4) 
(5) 


Advise you, if your resources are entirely 
- in cash, how to inaugurate your program; 


Tell you instantly when each new step is 
necessary; 


{6) Keep a record of every transaction you 
make, and an accurate transcript of your 


investment position; 


(7) 
(8) 


Furnish monthly comment on your invest- 
ment program; 


Provide full consultation privileges, in 
person, by mail, or by wire, regarding 
any investment problem. 


© 


Mail us a list of your securities and let us ex- 
plain how our Personalized Supervisory Service 
will point the way to better investment results. 
The fee is surprisingly moderate. 


© 
YOU INCUR NO OBLIGATION 


aT eS Sees esses es eee eee eee eee 


FINANCIAL WORLD : 
: RESEARCH BUREAU : 
' 86 Trinity Place, New York 6, N.Y. ! 
+ Please explain (without obligation to + 
+ me) how Continuous Supervision will 
: aid me. : 
: My Objective: : 
; Income [] Capital Enhancement (] $ 
ce eh Eero rere : 
ee eee ee : 
: sR ee! CT ZONE 
Se ee oS ‘ 
: (March 2) § 
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Financial Summary 









































—<— READ LEFT SCALE SCALE ——= 
INDEX OF hs 
PRODUCTION 140 
Federal Reserve Board 135 
130 
125 
0 for 1 100 a 
1945 1946 1947 1948 1949 1950 1951 19932 J F MAM J) J AS ON D 
Trade Indicators ma See Se 
GElectric Outnet CEIVED) wnnc oss cc. ceca veces’. 10,047 9,922 9,912 8,551 
ye ee reer a 640,735 643,859 +640,000 618,623 
| §Steel Operating Rate (% of Capacity)........ 86.8 89.1 89.2 73.6 
| $Steel Production Index (1947-49 = 100)....... 130.4 133.8 134.0 109.3 
¢ 1955. —~ 
Feb. 2 Feb. 9 Feb. 16 Feb? 
{Commercial Loans ...... Federal Reserve $22,054 $22,096 $22,223 $22,555 
{Total Brokers’ Loans....; Bank Members 3,638 3,652 3,541 2,807 
{Demand Deposits ....... 94 Cities 57,639 57,394 56,665 54,143 
{Brokers’ Loans (New York City)............ 1,937 1,935 1,884 1,480 
000,000 omitted. §As of the following week. }{Estimated. 
Market Statistics — New York Stock Exchange 
Closing Dow-Jones a 1955 ‘ oa 1955———_, 
Averages: Feb. 16 Feb. 17 Feb. 18 Feb. 21 Feb. 22 High Low 
30 Industrials .. 409.98 410.41 411.63 411.28 | 413.99 388.20 
20 Railroads . 146.12 145.65 146.61 148.11 Ex- 148.11 137.84 
15 Utilities .... 63.79 63.60 63.65 63.93 change 63.93 61.76 
65 Stocks ...... 152.00 151.86 152.41 152.92 Closed 152.92 144.39 
; 1955 . 
Details of Stock Trading: Feb. 16 Feb. 17 Feb. 18 Feb. 21 Feb. 2 
Shares Traded (000 omitted)......... 3,660 3,030 3,660 3,010 
a ty. ne eee One oe 1,264 1,222 1,222 1,252 
Number of Advances...............- 465 555 542 601 | 
Number of Declines................. 568 424 447 421 Ex- 
Number Unchanged, «04... 0ccsciseees 231 243 233 230 change 
New Pitghs 2956-55. ..cccncccccsssess 138 115 128 130 Closed 
Meow Lamers BIST sic coved vcncevceace 1 3 1 1 | 
Bond Trading: 
Dow-Jones 40-Bond Average........ 100.24 100.28 100.34 100.29 
Bond Sales (000 omitted)............ $4,570 $3,640 $3,811 $3,710 
1955—— i —1955——_, 
*+Price-Earnings Ratios: Jan.19 Jan. 26 Feb.2 Feb.9 Feb. 16 High Low 
50 Industrials ...... 12.83 13.23 13.51 13.55 13.51 13.55 12.83 
20 Railroads ....... 10.44 10.60 10.76 10.88 11.06 11.06 10.44 
2D Utiitees oon sccess 15.73 15.94 15.94 16.09 16.37 16.37 15.68 
*tCommon Stock Yields: 
50 Industrials ...... 4.38% 425% 424% 4.26% 4.25% 4.38% 4.24% 
20 Railroads ....... 5.11 5.03 5.18 5.13 5.04 5.18 4.90 
20 Utilities ......... 4.63 4.57 4.65 4.60 4.53 4.65 453 
WF Getete: -.ehziwss 4.44 4.32 4.32 4.34 4.32 4.44 4.32 
* Average Bond Yields: 2 
| 2 errerers 262. 2.911 2.913 2.943 2.940 2.966 2.966 2.879 
| err rrerr rey ee 3.160 3.175 3.187 3.184 3.199 3.199 3.151 
Oe > dks canscideane 3.478 3.471 3.492 3.473 3.487 3.492 3.471 
*Standard & Poor’s Corporation. tFor latest figures see page 17. 
The Most Active Stocks—Week Ended February 21, 1959 
Shares ing——\ Net 
Traded Feb. 15 Feb. 21 Cue 
Hupp Corporatioias cs% .< osc .scvecscccccoes 239,700 7% 8% + hy 
Baldwin-Lima-Hamilton .............+66- 223,900 15% 1634 +h 
Pennsylvania Railroad .............s+00: 172,800 25 26 +1 
International Telephone & Telegraph.... 152,500 25% 26% +14 
Raytheon Manufacturing ..............+. 130,600 21% 23% +24 
Electric & Musical Industries............ 128,700 4% 45% = 
Chance Vought Aircraft... .s00sciescne 122,100 60% 57% pre 
Pan American World Airways........... 119,500 19 20% 
Cea WARN iio as so iccass iannncmedwee 118,100 541% 53%4 - 4 
Spleel ina scenercvens sours roroetenes 117,6%0 1134 13% +1} 
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me TORONTO-DOMINION BANK 











An important announcement 


about Canadian- Banking... 


The Bank of Toronto and The Dominion Bank, two of Canada’s best-known banks, have 
recently amalgamated to form The Toronto-Dominion Bank. The amalgamated insti- 
tution has combined resources of over one billion dollars and more than 450 branches, 
strategically located across Canada and also offices in New York and London, England. 


This is an historic landmark in Canadian business history. Both banks were 
strong institutions with combined experience of 183 years in Canadian banking. The 
progressive policies and sound management that have marked their individual efforts 
in the past will now work together to make The Toronto-Dominion Bank a dynamic 
force in Canada’s future growth. 


Customers and friends of both The Bank of Toronto and The Dominion Bank 
may be assured that the same personal service associated with each institution in the past 
will continue in the future with The Toronto-Dominion Bank. 


Our resources are greater, our name is new—our policy remains the same. 


THE BEST IN BANKING SERVICE 





New York Agency: 49 Wall St. Head Office: Toronto 





B. S. Vanstone Robert Rae A. C. Ashforth William Kerr 
Chairman of the Vice-Chairman President General Manager 
Board and Vice-President 

















Come aboard and see NORTHWEST Oueet AIRLINES 


great new SUPER CONSTELLATIONS 


World’s finest overseas airliners 


: Da tt \ 
Huge cabins create restful atmosphere of spaciousness. Big, 
wide, comfortable seats, and altitude-conditioning, invite complete 


relaxation . . . on Northwest’s famous “Orient Express.” Super 
Constellations are also coming soon . . . on the “Hawaiian Express.” 


Tempting meals are served in the grand manner, with the finest 
china and silverware. You can enjoy your favorite beverage, too! 
Thoughtful attention to your comfort makes your Super Constel- 
lation trip to Honolulu or the Orient the finest you’ve ever had! 


New look, new luxury is typified by the smart modern lounge 
providing an intimate club atmosphere. Appointments throughout 
are styled to make your flight a gala occasion. Comfortable, lo 

cost Tourist service, as well as luxurious First Class, available 


Shortest, fastest to the Orient. Fly Northwest's shct-cit 
route from cities coast to coast . . . to Alaska, Tokyo, * ofea, 
Okinawa, Formosa, Manila . . . and to Hong Kong via Hong ‘ong 
Airways. Only Northwest offers this one-airline through se vice 

















